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AMICABLE 


Life Insurance Co. 
WACO, TEXAS 


$1,000,000 Deposited with 
the State Treasurer of Texas 


Growth During the First Sixty-nine Months 
Cc ed Busi April 2, 1910 
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April 2, 1910) $245,050 
Dec. 31,1910} 281,220 
Dec. 31,1911] 472,580 
Dec. 31, 1912 
Dec. 31, 1913 
Dec. 31, 1914 
Dec. 31, 1915 
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April 2, 1910 $474,657 
Dec. 31, 1910 y 823,258 
Dec. 31, 1911 ¥ 1,369,388 
Dec. 31,1912) 1,445, 1,769,449 
Dec 31, 1913 1,967,740 














Dec 31, 1914 2,285,214 
Dec. 31, 1915’ 1,580,547 | 2,449,773 


Cash Dividends Declared to 
Stockholders During last 
two years $147,660 
Cash Dvidend Declared, to 
Stockholders Jan. 6, 1916, $65,600 
Per Cent. Dividend declared 
on $820,000 Capital Stock, 8% 
No Life Company in the United 
States Under Six Years of Age Ever 
Before Equalled Above Record. 





mpany entered in sixteen states. 


Col 
Will enter others. General Agents 
wanted in most all states. 


22 STORIES—AMICABLE LIFE BUILDING ARTEMAS R. ROBERTS, President 











One of the best forms of insurance ever 
devised is the 


Equitable’s Life Income Policy 


embodying a 
NEW DISABILITY CLAUSE 


Under this latest form, if the Insured be- 
comes totally disabled he receives an income 
for life equal in amount to the income pay- 
able to the Beneficiary after his death, any 
sums thus paid to him being in addition 
to and in no way reducing the income which 
the Beneficiary will subsequently receive. It 
is a form that may fairly be said to sell 


itself. Insurance salesmen will do well to 


investigate. 


THE EQUITABLE 


Life AssuranceSociety of the U.S. 
120 Broadway, New York 














THE SPECTATOR 


Thursday 1 











PRUDENTIAL DAY 
The National Pay-Day 


means a check for the family 

on the first of every week 

or month, through a Pru- 

dential Weekly or Monthly 
eB Income Policy. 
ee aY | Prudential agents are find= 
ing these among the most 
interesting propositions in 
Life Insurance. 


THE PRUDENTIAL INSURANCE CO. 
OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FORREST F. DRYDEN, President Home Office: Newark, N. J. 
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The Leading Fire Insurance Company of America” 


Cash Capital = = = = $5,000,000.00 
WM. B. CLARK, President 


Vice-Presidents 
HENRY E. REES 
E. J. SLOAN, Secretary 
Assistant Secretarics : 
GUY E. BEARDSLEY RALPH B. IVES 


W. F. WHITTELSEY, Marine Secretary 


A. N. WILLIAMS 


E. S. ALLEN 





The FRANKFORT 
GENERAL INSURANCE COMPANY 


of Frankfort-on-the-Main, Germany 


ESTABLISHED 1865 
TRUSTEES 
Union Trust Co. of New York, 80 Broadway, New York City 
United States Department, 123 William St., New York, N. Y. 


C .H. FRANKLIN, U. S Mgr. and Att'y, JNO, M. SMITH, Sec. U. S. Branch 


INSURANCES TRANSACTED 


AUTOMOBILE—BURGLARY 
WORKMEN'S COLLECTIVE 
WORKMEN'S COMPENSATION 
INDIVIDUAL ACCIDENT & HEALTH 
INDUSTRIAL ACCIDENT & HEALTH 


LIABILITY— 
Empleyers 
Public 
Teame 


General Vessel Owners 
Landlords Contingent 
Elevator Druggists Physicians 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 





IFE INSURANCE COMPANY 


OF BOSTON M4SSACHUSETTS 


53rd YEAR OF BUSINESS 


PAID 10 POLICY HOLDERS OVER ONE HUNDRED AND 
THIRTY-SEVEN MILLIONS ! 


INSURANCE IN FORCE 
OVER SEVEN HUNDRED AND FIFTY-EIGHT MILLIONS 








Gain in Assets during five years 
Gain in Income during five years 
Gain in Insurance in Force during five years 


STRONG—SOLID—SUCCESSFUL 


SOLAS oO. LAM. President 
RNOLD A. RAND, Vice-President 
EDWIN B. HOLMES, 2d Vice-President 
WALTON L. CROCKER, 3d Vice-President and Secretary 
ROBERT K. EATON, Superintendent of Agencies 
LBERT H. BROCK, Asst. Superintendent of Agencies 











STERLING MUTUAL 
ENEFIT ASSOCIATION 


WILKES-BARRE, PA. 


HAVE OPENINGS FOR 
HIGH CLASS MEN 


43% Solvent. ‘To come with 
us spells SUCCESS for your 
future. 


Why not write to-day and get started right, 
“then stay right.” . 


“ LEVELJPREMIUMS” 











Liberal renewal contracts for good producers 
of business. For full particulars write: 


Southland Life Insurance Co. 
DALLAS, TEXAS 
HARRY L. SEAY, President 


L. LINZMEYER, Vice=Pres. and Actuary 
A. S. Doerr, Vice=President 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounts to nearly one million annually, aver- 
aging 17,500 weekly. These standard publica- 
tions, covering life, fire, casualty and miscel- 
laneous insurance, are recognized as authori- 
ties in their particular lines, and some have re- 
ceived the endorsements of the United States 
Government and State Insurance Departments. 
The statistical and historical records of the 
various insurance companies are thus given 
wide circulation for the information of the 
public, constituting more valuable SERVICE 
to the insurance companies than that supplied 


by any other insurance journal. 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 

ice for the United States, Canada and Mexico is 
our Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


Entered at the New York Post Office as Second-Class Matter. 
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Sole Selling Agents in America for the publications 
of Charles & Edwin Layton, of London; England. 
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ANCE EXECUTIVES 

OR some ten or more years there 
have been in existence two major 
Organizations of life insurance execu- 
tives working along somewhat similar 
lines for the benefit of the business as a 
whole. Their methods, however, differ 
8 far as relates to publicity, for while 
the annual meeting of one is devoted to 
matters of general public interest as con- 
nected with life insurance work, the other 
discusses the business itself and the 
duties of the companies toward each 
other. Both organizations have accom- 
plished a great deal in the way of oppos- 
ing repressive and burdensome legisla- 
tion, often working hand in hand with 
acommon object in view, although occa- 
sionally their policies have diverged. Of 
late years there has been a closer align- 
ment of interests between the two bodies 
and the thought has occurred to some 
Officials that possibly one organization 
would be sufficient and more efficient 
than two. At present there are some 
companies allied with both organizations, 
and reliable information comes to us that 
others will join the Association of Life 
Insurance Presidents, the membership of 
Which consists mainly of the larger com- 
Panies of the country. The American 
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Life Convention is made up of the 
younger companies of the West and 
South, and its conditions for member- 
ship, as relates to age and business, are 
not so high as those of the Association 
of Life Insurance Some 
doubts have been expressed as to the 
wisdom of certain activities of the Amer- 
ican Life Convention in attempting to 
regulate affairs not directly concerned 


Presidents. 


with general company management or 
life insurance legislation—a tendency to 
influence individual managerial initiative. 
As a consequence, it is said, some man- 
agers are seriously considering the ad- 
visability of joining the Presidents Asso- 
ciation as soon as they can qualify. 
While there is undoubtedly room for the 
two organizations, each should work for 
the sole benefit of the life insurance busi- 
ness as a whole, and, in the opinion of 
some managers, should not interfere with 
matters directly concerned with indivi- 
dual ideas of company management. In 
the future as the younger companies con- 
tinue to increase in strength and efficiency, 
it may come to pass that one organization 
representing all the companies, may meet 
to consider the general betterment of the 
business of life insurance, serving to in- 
fluence liberal legislation and opposing 
repressive statutes, and also contributing 
to the education of the public on all those 
numerous points where public interest 
enters in a broad sense into economic and 
other relations with the business of life 
insurance. Such a Chamber of Life In- 
surance would be of powerful good in 
the future development of the greatest 
business in the world. 


SURETY RESERVES 

N article dealing with surety reserves 
A which appeared in THE SPECTATOR 
for June 29 has attracted considerable 
attention in circles. In an- 
other column we print a communication 
on this subject from the pen of a well- 
known surety underwriter. The question 
of adequate loss reserves is important in 


surety 


all classes of insurance companies, and 
especially so with surety institutions. 
Since the year 1908 no less than twenty- 
seven companies transacting surety busi- 
ness have gone out of existence, and in 
every case it has been shown that the 
loss reserves set up were totally inade- 
quate. In the preparation of the pro- 
posed model surety bill, which a com- 


II 
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mittee of Insurance Commissioners is 
considering, particular attention is being 
devoted to the section dealing with re- 
serves. There is, however, a wide di- 
versity of opinion on the subject among 
surety managers and much discussion is 
likely to ensue before a_ satisfactory 
solution is arrived at. 

In the article referred to, the writer 
suggested that the companies set up a loss 
reserve each year based on the average 
ratio of losses paid to premiums written 
during the preceding five years. This 
method is being criticised on the ground 
that a ratio of losses to premiums does 
not constitute a reliable criterion. A 
bond may be written one year at a reason- 
able rate and renewed the next year at 
a lower rate through stress of competi- 
tion, but the loss under it may be ex- 
pected to be the same in actual amount 
under the low rate as under the higher 
rate. Thus, in a year of high rates the 
loss ratio will be much more favorable 
than in a year of reckless rate cutting. 

It is suggested that a more scientific 
way of setting up a loss reserve would 
be to take the actual liability under the 
different classes of bonds as shown by 
the experience of the company over a 
period of ten or more years, The com- 
panies know what they have been called 
upon to pay under the various classes of 
bonds and should_be able to readily com- 
This 


relation to 


pute the necessary loss reserves. 
reserve would bear no 
premium income, and consequently would 
not be affected by any fluctuation in the 
rates. Provision should also be made in 
this reserve for the unexpected losses 
which crop up from time to time on 
bonds which have long since matured. 
Absolute safety is highly essential with 
a surety company, in view of the fact that 
its obligations extend far into the future 
and many are forced to accept its bonds 
without the opportunity of selection. 
Trustees of estates are bonded by order 
of the court and the beneficiaries have no 
choice in the matter of selecting a cor- 
porate surety. Years afterward it may 
develop that the trustee of an estate has 
mismanaged it and the surety company 
is called upon to make good. If in the 
meantime the company has failed, the 
estate is deprived of the protection guar- 
anteed it by order of the court. It is 
therefore of the utmost importance that 
every surety company should go to the 
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greatest extreme of safety in providing 
adequate reserves. 


RATHER impertinent attempt on 
A the part of one Bert Scheuer, New 
York city, has been made by means of 
an advertisement in the New York Com- 
mercial to place the officials of sixteen 
of the leading life insurance companies 
in an awkward position before the public 
in connection with the insurance of sol- 
He virtually 
demands _ that shall 
modify some of the restrictions now im- 
posed upon such soldiers, though why he 
selects the particular companies named 
is an open question. Probably without 
exception, the life insurance companies 
operating in the United States feel it 
necessary to protect all of their policy- 
holders by means of reasonable restric- 
tions upon those who are called upon to 
place themselves in positions of excep- 
tional danger. This is undoubtedly a 
necessary precaution, if the companies 
are to maintain their solvency and effi- 
ciency under all circumstances; for their 
business is based upon the laws of mor- 
tality and average, and their losses might 
otherwise become unduly heavy. In the 
advertisement referred to, Mr. Scheuer 
also offers to protect a limited number 
of fathers (members of the New York 
National Guard) having families of 
three or four children not over ten years 
of age, the premiums to be paid after 
their return from the front, without in- 
terest. Just how Scheuer purposes to 
carry out the terms of this offer is not 
clear, as his advertisement does not in- 
dicate the company which is to supply 
this insurance. A representative of THE 
SrEcTATOR called at Scheuer’s office 
several times, but each time found that 
he was not in. It was noticed, however, 
that his office door carried the name of 
the Travelers Insurance Company (which 
is one of the companies criticised in his 
advertisement) ; and a young lady in the 
office stated that Scheuer represented the 
Travelers and also placed business in 
other companies, The officers of the lar- 
gest insurance companies in the country 
may be trusted to conduct. their affairs 
so as to deal justly with all their policy- 
holders, including soldiers, and they do 
not require prompting from any agent 
or broker to stimulate either their pa- 
triotism or their business sense. 


diers going to the front. 


these companies 
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LOOKING AHEAD 


Agents Write Regarding Present Life 
Insurance Conditions and Future 
Possibilities 
[To the Editor of THE SPECTATOR] 

In the THe SpPecTATOR of July 6, 1916, I have 
noted a timely article headed “Take Thought 

for the Morrow.” 

This article is pleasing to agents in its tenor 
and correctly sets forth the views of the rank 
and file, who have so materially assisted in the 
growth of the life insurance institutions, which, 
however beneficient in their purpose and ef- 
fects, cannot sell their policies without the 
successful work of solicitors. 

An indication that the proper degree of co- 
operation and friendliness does not now exist 
between some of the life companies and their 
agents has been evidenced by meetings of agents 
in one or two cities with the idea of forming 
protective organizations among the solicitors. 

What has brought about this action at this 
time is not quite clear to the on-looker. It 
may be, however, that the life insurance compa- 
nies have recently found it relatively easy to 
secure all the new business they desire, and 
that they have in consequence adopted some 
methods of action which are discouraging to the 
agents who produce the business. 

Successful business organizations, and espe- 
cially those in the insurance business, should 
pay due regard to the means by which they have 
been assisted to build up strong organizations. 
An era of prosperity should not blind them to 
the possibility that leaner times may come, 
when they will be glad to call for the utmost 
efforts of those who aid them by placing busi- 
ness on their books. 

If, in the more prosperous periods, the com- 
panies ignore those whe have been instrumental, 
in conjunction with the administrative officials, 
in constructing a successful organization, the 
time may come when they will regret having fol- 
lowed such a course. Those who have expended 
their best efforts in behalf of a business would 
seem to have a right to expect that, when it 
reaches a very prosperous stage, they should 
rather be granted a share in the prosperity than 
have their means of livelihood reduced. 

This is not written with any desire to criticise 
any company or companies, but merely to pre- 
sent a common-sense view of the relations 
which should subsist between successful insur- 
ance companies and their field representatives. 
A company which has risen to a leading place 
through the joint efforts of its executive of- 
ficials and its agency corps, should recognize, if 
only as a matter of business acumen, the desir- 
ability of retaining the loyalty and effective ser- 
vices of its agency staff. The insurance busi- 
ness has its ups and downs as well as other 
lines of industry; and the time may come when 
a company which realizes in prosperous times 
that its faithful agents are entitled to consid- 
eration, will find that such agents will stand by 
it manfully when their energetic services are 
most needed. In other words, it is good policy, 
leaving out the question of gratitude, not to 
kick away the ladder on which one has climbed 
to success. ‘ 

Almost daily there are newspaper comments 
or conversational indications which point to- 
wards the advent of State insurance or State- 
made or State-regulated rates. Years ago, lit- 
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tle attention was paid to public sentiment by 
those in control of the railroads. One of the 
old-time railroad magnates, when some public 
criticism of railroad methods was brought to hig 
attention, made the historical ejaculation, “The 
public be damned!” If this man, now long dead, 
could return and see how the railroad businegs 
of the country is controlled by the Interstate 
Commerce Commission and various State com- 
missions and officials, his opinion of the po- 
tency of public sentiment would doubtless 
change radically. 

In the not far distant future, insurance com- 
panies may be glad to have a bulwark of loyal 
and intelligent agents to stand between them 
and the pressure of public opinion demanding 
that insurance shall be conducted by the State, 
or that the regulation of the insurance business 
shall be so close and effective as to make it 
tantamount to State insurance. 

Then, if not now, the value of spokesmen in 
behalf of the insurance interests will be fully 
recognized; let us hope that, in the meanwhile 
the insurance companies will not have made 
indifferent those who might prove to be among 
their most effective friends. 


Detroit, July 8, 1916. O. B. SERVER. 


[To the Editor of THE SPECTATOR] 

The undersigned begs leave to voice the senti- 
ment of himself and many other practical and 
experienced insurance solicitors in favor of your 
thoughtful, able and timely editorial in Tue 
SPECTATOR of July 6 last, entitled ‘Take 
Thought for the Morrow,” referring, as it does, 
to the management of insurance companies and, 
particularly, as it seems to me, to industrial 
companies in connection with the treatment of 
their agents. 

The meetings of agents that you refer to, es- 
pecially one that lately took place in Philadel- 
phia, were to my mind but the growing pains 
of a mighty movement. The undersigned feels 
all honor and respect for the sacred purposes of 
insurance, and, in common with many others, 
ventures to hope that the companies will give 
due consideration to agents rendering honest 
and continuous service. 

This editorial has led me to think that if 
there shall be days of trial in the future the 
agents may count upon one editor as being 4 
friend at court, to aid us in obtaining a desir- 
able living out of the insurance business. It 
is my opinion, after eight.years’ experience 4% 
agent, assistant superintendent and inspector, 
that a new era is coming in the insurance busi- 
ness. 

Accept my sincere thanks for your honest and 
straightforward editorial. 

HAROLD M. CHEENY. 

557 W. 5th Street, Erie, Pa., July 9, 1916. 


Reliance Life Insurance Company 


During the first six months of 1916 the Re- 
liance Life Insurance Company of Pittsburs 
wrote a larger amount of new business than in 
any corresponding period of its history. The 
actual amount paid for was $11,479,893, indicat- 
ing a gain of three millions over 1915. A 
splendid increase in amount in force is show? 
for the twelve months ending with June 30, the 
amount now in force being $64,939,141, which 1s 
eleven millions more than a year ago. 

In other items of the half-yearly statement 
proportionate gains are shown, so that the of- 
ficers have every cause for satisfaction and 
gratification. The company now reports assets 
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of $6,127,863 and a surplus on policyholders’ ac- 
count of $1,547,198. 
for the first half year the agents will be greatly 
encouraged to make the rest of the year pro- 
duce even better results. 





Report on Royal Life 

James Fairlie, actuary for the Illinois Insur- 
ance Department, has filed his report of the 
supplementary examination of the Royal Life 
of Chicago, covering its affairs from the time 
of the original receivership in February to 
May 31. In the meantime the courts had re- 
stored the company to the control of its offi- 
cers, holding that the receivership should not 
have been ordered on the facts as set forth. 
A large number of poiicyholders lapsed their 
policies because of the troubles, and the In- 
surance Department has not yet permitted the 
company to resume the writing of new busi- 
ness. With the regulai1 overhead expenses con- 
tinuing and no new income, the impairment of 
capital stock has increased from $146,344 on 
February 29 to $176,661 on May 31. This left a 
surplus to policyholders on that date of $3395, 
which was the basis for the supplementary bill 
asking for a new receivership. The report 
shows that the new examination disclosed the 
fact, heretofore unkn®*wn, that special con- 
tracts had been issued to certain stockholders 
providing for the payment to them of percen- 
tages of the gross premium in certain districts, 
in some cases running as high as five per cent, 
and of others in a share of the mortality sav- 
ings of the company. 'The company claims that 
these contracts have been repudiated, having 
been issued during its organization period, on 
the ground that the company could not be held 
liable under insurance contracts made before it 
was licensed to operate. These contracts 
were issued to certain directors who elaimed to 
be able to influence the sale of a large amount 
of stock among certain classes of foreigners 
and in certain neighborhoods, and to medical 
directors and examiners, contingent upon a 
favorable mortality experience in their terri- 
tory. The impairment is also increased by the 
allowance by the examiners of two contested 
death claims, one for $10,000 and the other for 
$5000, which are being contested by the com- 
pany on the charge of fraud. The examiners 
hold that the files disclosed no evidence of 
fraud, but did show that the medical examina- 
tion was inadequate, the $10,000 claim being on 
one of the company’s medical examiners, who 
was a stockholder and personally known to a 
number of the officers. Since the receivership 
a small amount of stock has been sold to for- 
mer stockholders, but the amount is negligible. 
The ordinary insurance in force decreased to 
$2,227,000, and the industrial to a weekly pre- 
mium debit of $1144. The ledger assets now 
amount to $145,354. 





Large Single Premiums 

A prominent citizen of Ashland, Ky., has 
taken out a ten-year endowment policy in the 
tna Life, with a single premium of $44,000, to 
Provide a monthly income for life for his two 
daughters. He recently took out a similar policy 
With a single premium of $44,587 in the Connec- 
ticut Mutual Life. He had investigated a num- 


ber of bond and real estate propositions, with 
4 view to making an absolutely certain provi- 
sion for the future of his daughters, but finally 
found that life insurance was the best solution 
of the problem. 


With such a fine showing 
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SALESMANSHIP CONGRESS 


Many Insurance Men Represented at 
Detroit 


WASTE IN TRAINING AGENTS 


President Woods, of National Association of Life 
Underwriters, Gives Interesting Data—Also 
Discusses Selling Schools 
An important gathering convened at Detroit 
on Tuesday of this week to discuss problems 
and methods of salesmanship. The World’s 
Salesmanship Congress is an ambitious and 
important undertaking calculated to produce a 
vast amount of inspiration. The greatest sell- 
ing force in the world is represented by numer- 
ous insurance men, many of whom are con- 
tributing to the discussions and reading papers. 
Edward A. Woods, president of the National 
Association of Life Underwriters, read a paper 
of great importance to life insurance managers, 
both those in the home office and in the field. 
The data collected in the preparation of this 
paper are highly important and should be of 
great service to life. insurance. In the paper 
Mr. Woods answers the question, Is There Un- 
necessary Loss in the Selection and Training of 
Life Insurance Salesmen? We give liberal ex- 

tracts as follows 


THE SELLING COST 

rhe aggregate expenses of management of the 
vast life insurance institutions in the cowntry are, 
roughly, $170,000,000. 

Of this sum the smaller amount is paid for general 
overhead expenses or expense that, in the case of a 
manufacturing concern, might be called the expense 
of producing the article rather than that of market- 


ing it. The following amounts are paid for what 

might be called chiefly selling or marketing expense: 
INOW COMMMUGBIOR 05s ceivecaccunecncceaas $36,000,000 
Renewal commissions ...........eee08 . 85,000,000 
Salaries and other expenses of agents.. 43,000,000 
WO icaveveacotkensiackansant $114,000,000 


In addition to this, about $7,500,000 is paid for 
medical fees and inspection. 

A considerable proportion of the $25,000,000 paid 

for salaries of officers and employees; of nearly 
$7,000,000 for rent and $13,000,000 for miscellaneous 
expenses, aggregating certainly many million dollars, 
is also paid for what is really the chief expense of 
life insurance, viz., that of marketing it, as obviously 
its production cost a comparatively small amount. 
_ It is not to be forgotten, of course, that included 
in agency or marketing expense is a service that 
does something more than sell the policy. It fur- 
nishes, as in the sale of many other products, a 
service that extends during the entire lifetime of the 
policy and often after death in attending to the set- 
tlement of the policy, and often spreading the 
payment over a generation to come, It is most 
superficial to assume that agency expense is 
solely for inducing the person to pay the first 
premium. But it is nevertheless a fact that 
the chief expense in life insurance is for mar- 
keting, not producing it, and that the expense 
must mean a large saving to policyholders, 


Is there an unnecessary westege in the selection 
and training of agents, in the “manufacture,” so to 
speak, of agents? Is it true of life insurance, as it 
is of so many other lines, that the wastage is not 
in the successes but in the failures? 

For the purpose of ascertaining the number of 
failures in life insurance, an inquiry was sent to 
every life insurance company. in the Umited States, 
asking the number of contracts made last year; the 
number terminated for causes other than death, and 
the number of contracts in force December 31, 1915. 
EKighty-three companies responded to this inquiry, 
giving sufficient data to establish conservative ratios 
for the entire country. 


NEW AGENTS EVERY TWO YEARS 
Number of licenses issued in 1915........ 104,886 
Contracts in force December 31, 1915...... 69,585 
Ratio to total licenses........... per cent 66.3 
Contracts made tm 3918s ..66.60 00 cveccasece 42,150 


Ratio to total number in force Dec. 3 
per cent 60.6 

Contracts terminated during 1915 for rea- 
sons other than death........ eacbandenane  Ceeen 
Ratio to number in force......... per cent 50.7 
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Every State in the United States was asked the 
number of life licenses issued during the year. All 
but one reported. Estimating the number of agents 
in one State not reporting shows 

Licenses issued during last year Wivegenss . 183,746 

Number of contracts in force Dec, 31.. 123,369 

Ratio to total licenses...........per cent 67 

Using the above ratios there were therefore: 

New agents contracted with during 1915.. 

Contracts terminated for reasons other 

than death....... Sacks seeeeee 61,805 

Reports further show that ‘of ‘the 83 companies re- 
porting, there were: 

12 companies whose new contracts made were 
150 per cent of the total number of contracts 
in force December 3lst. 
companies who contracted with 100 per cent 
as many new agents as the total number of 
contracts in force at the end of the year. 

20 companies contracted with 64 per cent. 

Therefore, taking the country as a whole, the num- 
ber of agents contracted with during the year equals 
about one-half the force. It therefore follows that 
the life insurance companies of the United States, 
in order to maintain their forces, secure enough new 
agents every two years to equal their entire force. 

* * 


73,873 


“1 


It must not be understood by those not familiar 
with the turnover or wastage of other institutions 
that this condition in insurance is exceptional. Many 
manufacturing concerns employ, during a given year, 
not only new employees equal to their entire force, 
but in some cases to many times their force. 

But, making all possible explanations, considering 
that a great many of these agents are part-time only, 
the fact still remains that to have 60,000 persons an- 
nually pass out of the life insurance business, fail- 
ures, is excessive; particularly for a grade of work 
that is so high as that of the life insurance salesman 
should be. Many of the figures showing the exces- 
sive turnover in other industries is because of the 
fluctuation of cheap or transit labor, adding material- 
ly to the high percentage of turnover. This should 
not be true of life insurance, where the proper 
selection and training of an agent are or should be 
of a high order and where, consequently, there 
should not be the transient employment to account 
for the excessive turnover figures in most occupa- 
tions. 

THE COSTLINESS OF FAILURES 

What have these 60,000 failures cost life insurance? 
What harm have they done? 

The cost of engaging, equipping, training, working 
with and finally canceling contracts of 60,000 agents, 
is certainly a large sum, no matter how conserva- 
tively we estimate the average cost of each. Anyone 
who has had experience in hiring agents, especially 
when it is remembered that these 60,000 men average 
possibly one year in the business, will concede that 
the entire expense, chiefly of time but also of equip- 
ment, is very much understated at $100 each. The 
time spent in hunting up these men, inducing them 
to enter the business, giving them what information 
or training they had working with them, and finally 
in canceling their contracts, all cost time worth 
money. In many cases the hiring of these men 
meant trips to see them or paying their expenses to 
see the general agent or company. It meant, in 
some cases, the advancing of money or the paying 
of salaries not earned, and the cost and equipment 
of office space. It meant clerical attention, as well 
as that of the general agent or supervisor. In all 
cases it meant, at least, the license, the rate book, 
and the equipment of supplies. These 60,000 failures, 
therefore, cost a figure that will be admitted as most 
conservative—$6,000,000. What was the result of this 
$6,000,000 expenditure on these 60,000 failures? 

Assuming that the failure of each ome of these 
agents adversely advertised life insurance as a dis- 
couraging business, deterring others from taking it 
up because of their failure, to an average of 5 others, 
kindred, friends, etce., would mean 300,000 persons 
looking at life insurance as a discouraging business. 

Assuming that each one of these before giving up 
the business interviewed during the one year’s time 
that these agents were aseuad under contract 50 
people, it would mean that 3,000,000 persons, less 
duplications, had life insurance presented to them 
probably in an ineffective, unintelligent and inex- 
perienced, if not “bored” method. 


BENEFIT vs, DAMAGE 

The amount of business done by these failures is 
obviously small. If it were great, they would re- 
main in the business, There are many figures show- 
ing that a large percentage of them do no business 
at all and others such a trifling amount as to be 
almost negligible. The benefit, therefore, is very 
small and the damage very great. Is it not clear, 
making every possible allowance and not claiming 
that the time ever will come when, in this or any 
other business, there can be a perfectly accurate 
method of either selecting or training men, that this 
is the place for a heavy reduction, because life in- 
surance is spending a large sum for damaging it- 
self? Is it any wonder that large numbers of per- 
sons who might otherwise like to enter the business 
and would, if properly trained, succeed in it, are 
discouraged by this oad procession of failures? Is it 
not manifest that a large number of these persons 
either never should have been allowed to enter the 
business or should have been so trained that they 
should not have been driven out of it by failures? 
At a time when the better selection and training 
of employees of all kinds, and especially salesmen, 
is receiving attention throughout the country, it is 
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know that improvement in this re- 


made, 


interesting to 
spect can be 
EXPERIENCE OF THE METROPOLITAN 
The selection and training of salesmen in indus- 
trial life insurace is probably a more difficult task 
than in ordimary, because of the smallness of col- 


lections and the multiplicity of detail required in 
learning the industrial business. 

In 1906 the Metropolitan Life Insurance Company, 
in addition to 2,700 assistant managers, had over 


12,000 agents, whose average earnings were less than 
$12 a week, a total number of 14,700 agents and as- 
sistant managers. During that year, 19,066 agents 
were contracted with to maintain the force and the 
company’s annual business was $430,233,822. 

In 1915 this same company had reduced its force 
of agents to less than 11,500 and its force of as- 
sistant managers to 1,500; increased their average 
earnings to over $23 weekly; increased its business 
to $592,800,860, over 37 per cent; and, best of all, 
reduced its percentage of agents engaged to maintain 
its force from nearly 155 per cent in 1905 to 61 per 
cent in 1915. By a careful study and analysis of 
sources of agents and causes of success and failures, 
tables showing the classes of failure by age, amount 
of previous earnings, race, nationality, marriage con- 
dition, previous occupation, this company has at- 
tained a position where, first, it has no part-time 
agents; second, it takes no business whatever from 
brokers or agents of other companies; and third, it 
has a waiting list of agency applications enabling 
it to make a selection otherwise impossible. That 
this has been accomplished by one yen ye 4 shows 
what may be accomplished by all and the large 
saving secured to policyholders, not at the expense, 
but to the advantage, of successful men, now handi- 
capped by poor selection and poor training, with 
consequent failure. 


Mr. Woods also presented a paper on Selling 
Schools, in the course of which he said: 


If the suggestion of thoroughly training salesmen 
should strike one as novel, it may be remembered 
that vocational training schools are all quite young. 
The first technical school in the world was or- 
ganized im France in 1757, but technical schools, in 
the modern ‘sense, hardly became common until 
within the last few decades, The Troy Polytechnic 
and Massachusetts Tech are little more than fifty 
years old, and until very recently technical training 
or vocational training was not general. The oldest 
law school was organized in 1820; they have no such 
law schools in England now as we have in America. 
To-day it would take a long time to enumerate the 
professions, vocations, and trades in which great 
success can be expected only after previous technical 
training, But that it has not yet been generally ap- 
plied to salesmanship is snot strange. 


Whether it is automobiles or pickles, life insurance 
or bonds, the courses of training hitherto maintained 
by separate institutions have been, as a rule, to 
teach the salesmen about the commodity sold, If 
machinery, the salesman is taught all about the 
machine; if a manufactured product, all about the 
process of its manufacture, and the comparative ad- 


vantages of that product over that of competitors.’ 


But the art of salesmanship—teaching a person how 
to sell—is important as well. A man may be in 
actuary life insurance; he may be a skilled mechanic 
in the automobile business; he may be a chemist 
in selling food products, and yet be a poor salesman. 
And conversely, a man skilled in selling can often, 
in spite of comparatively little knowledge of the ar- 
ticle, succeed. Also the man who knows how to 
sell can turm his talents more readily to a new line, 
than one knowing thoroughly the thing sold but 
still not an expert salesman. We all know persons 
who can sell anything, and we life insurance men 
know of actuarial and statistical prodigies who can 
sell nothing. 
*“* * 

Is it not reasonable to expect that just as the 
trained nurse to-day demands more respect and 
larger compensation than the untrained one; as the 
certified public accountant has a higher standing 
and better pay than the untrained accountant; as 
the graduate of the engineering school is considered 
more valuable than the untrained boy of the same 
age—this will be true of the future salesman; and 
that a method of selection and a method of training 
may be developed that will be an improvement upon 
any of the excellent courses of salesmanship that 
have been used im the past, that will build upon the 
foundation they have laid, and give us, a few years, 
hence, a different and better type of American sales- 
mani 


Winslow Russell, superintendent of agencies 
of the Phoenix Mutual Life of Hartford, pre- 
sented a paper under the title How May Sales- 
men be Better Trained? Taking up the ques- 
tion of life insurance salesmanship he said 
among other things: 

The percentage of trained salesmen in life in- 
surance is very small. Few institutions are employ- 
ing any standard method of instruction to their 
selling forces, No organization exists for the ex- 
change of methods for the good of all. 

The all-important selling branch has never been 


given serious organized attention. 
of officials connected with: the 


An organization 





THE 


selling branch of life insurance, with frequent con- 
ferences, could lay a foundation for standardized 
selection and training that would gladden the heart 
of the actuary. 

The greatest wastage in life insurance has been 
and still is in the selling department. It needs the 
wnited attention. of all those who are responsible 
for the development of a selling organization. 


Convention of the Southern Field Club of 
the Mutual Life of New York 


On the sixth and seventh of this month there 
was held at the Majestic Hotel, New York, the 
annual convention of the Southern Field Club, an 
association composed of the largest producers 
among the Southern agents of the Mutual Life 
Insurance Company of New York. There were 
three business meetings, two on Thursday the 
sixth, and one on Friday morning, which were 
devoted to general discussions on the business 
of the day and on methods of soliciting life 
insurance, 

E. D. Self of Meridian, Miss., was elected 
president for the coming year, and the vice- 
presidents are as follows: Charles Adler, 
Atlanta, Ga.; Henry Freedman, Baltimore, 
Md.; J. A. Barker, Charlotte, N. C.; W. L. 
Denham, Jacksonville, Fla.; E. F. Cameron, 
Meridian, Miss.; W. K. Hamilton, Nashville, 
Tenn.; Max Braun, New Orleans, La.; Brooks 
Marmon, Richmond, Va.; and J. D. Ashley, 
Savannah, Ga. 

The convention closed Friday night, July 7, 
with a banquet at which George T. Dexter. 
second vice-president and superintendent of 
agencies of the Mutual Life, presided as toast- 
master. W. P. Dodson, the retiring president 
of the club, and the newly elected officers were 
the speakers. The feature of the evening was 
the presentation of a loving cup by Mr. Dodson 
to the Jacksonville delegation, as it showed the 
largest increase in number of members through 
the past year. Mr. Dodson’s presentation speech 
was ably responded to by Vice-President Den- 
ham of the club. 


Death of Emory McClintock 


Emory McClintock, consulting actuary and 
trustee of the Mutual Life Insurance Company 
of New York, died on Monday at his home in 
Bay Head, N. J., in his seventy-sixth year. On 
November 2, 1911, he retired because of poor 
health, and the title of consulting actuary was 
awarded him at the time because of his distin- 
guished services to the company. During the 
long years of his service, Mr. McClintock was 
regarded as the greatest master of actuarial 
science, and his achievements will continue to 
influence life insurance as a monument to his 
memory. 

Mr. McClintock was born in Carlisle, Pa. Af- 
ter attending both Dickinson and Yale Colleges, 
he graduated from Columbia University in 1859, 
afterwards following a course at the University 
of Géttingen in Germany in 1861. From 1862 
to 1866, he served as Consul-General of the 
United States at Bradford, England. When he 
returned to the United States, Mr. McClintock 
was in the newspaper field for a time and was 
afterward appointed actuary of the Asbury Life 
Insurance Company in 1868. From 1871 until 
1888 he served as actuary to the Northwestern 
Mutual Life of Milwaukee, when he resigned 
to become actuary of the Mutual Life, being 
elected vice-president in 1906. 

Mr. McClintock was responsible for the con- 
tinuous instalment or life income policy origi- 
nally issued on February 1, 1893, to mark the 
semi-centennial celebration of the Mutual Life. 
Since that time this form of policy has been 
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copied by practically all life insurance com. 
panies and is now incorporated among the 
standard policy provisions of the State of New 
York. Mr. McClintock also originated the ex. 
amination plan for admission of members and 
fellows to the Actuarial Society of America, of 
which he was a charter member. 

A fitting compliment was paid to Mr. McClip- 
tock by one of his former associates when he 
said, “It was a liberal education to work with 
him.” 


WAR RISK POLICIES 
Additional Reports of Liberal Treatment 


The replies of the several life insurance com- 
panies to the inquiry made by THE SPEcTAToR 
as to their treatment of policyholders called 
out for duty with the National Guard haye 
been printed in the issues of this paper for 
June 29 and July 6. Since the latter date the 
following additional replies have been received: 


George Washington Life, Charleston, W. Va— 
In view of the call which has been issued to 
members of the militia and National Guard, we 
have been considering the general question of 
war service, also that of new applicants who 
have military affiliations or who propose to 
join some branch of the forces. We _ have 
adopted the following rules: 

(1) Under policies recently issued the special 
military blank protects us. An extra premium 
will be charged for camp life, training or for 
active service in the National Guard, Naval 
Reserve, organizations with naval or military 
affiliations, the regular army or navy of $25 
per $1000. If the extra premium be not paid the 
reserve value of the policy only will be payable 
in the event of death while the policy is in 
force. 

(2) The extra premium of $25 per $1000 is for 
one year’s permit, and is subject to revision 
each year if continued for a second year or 
longer. 

(3) As it is impossible to determine in ad- 
vance the true extra hazard, a careful account 
will be kept by the company of losses due to 
the war, or to disease incident to camp life, 
and 1 refund of extra premiums wil be made if 
the hazard is met by a smaller aggregate pre- 
mium than that charged. The method is equita- 
ble to all policyholders, and charges only the 
true experience extra. 

(4) New insurance will be limited in amount 
not to exceed $2268 on one life when applicant 
is enlisted in National Guard, Naval Reserve, 
Army or Naval service, whether in camp or 
active, or in organizations with military or 
naval affiliations, or if the applicant intends 
to so enlist; applicants must be carefully ques- 
tioned on this point and made to understand 
that misrepresentation may void the policy. 

(5) No term insurance will in the mean- 
time be issued to men with military or naval 
affiliations, nor will policies with disability or 
double indemnity benefits be issued. 

Kansas City Life, Kansas City, Mo.—This 
company has not taken any action in regard to 
issuing policies of life insurance to members 
of the National Guard or volunteers who may 
be required to invade Mexico or defend the ter- 
ritory of the United States along the Rio 
Grande border. 

The policies of this company are most liberal 
in regard to exemption from any restrictions 
upon the insured engaging in military or naval 
service. It was probably the first company in 
the United States to issue policies absolutely 
without restrictions in that regard. 

The primary duty of any life organization is 
to safeguard the interests of its policyholders, 
and obviously, if men are proposing to engage 
in military service in the semi-tropics, there is 
an increased hazard which ought to be pro- 
vided for by an increased premium. 


Inter-Southern Life Insurance Company 
The Inter-Southern Life of Louisville, KY» 
reports that it is making good progrese, writing 
a high grade of business and obtaining prompt 
settlements from the agency force. The first 
six months of 1916 have been very satisfactory, 
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with every prospect of further gains in the 
final half of the year. The company is grad- 
ually increasing its agency force, taking only 
men who are willing to work life insurance 
upon a high plane and make no misrepresenta- 
tion. President James R. Duffin is following a 
high-grade policy with the object of making the 
company a thoroughly reliable and strong in- 
stitution. 


Northern Life of Seattle Celebrates 
The Northern Life of Seattle, Washington, has 
been holding a tenth anniversary contest cover- 
ing 100 days, from April 10 to July 10. Com- 
mencing on Tuesday, this week, a celebration 
was held at the home office, when prizes were 
awarded. The month from June 10 to July 10 
was called ‘“‘Million Morgan Month,’ in hnoor 
of the original organizers of the company, T. M. 
and D. B. Morgan, vice-president and general 
manager respectively. The contest aroused 
great interest, over a million and a half of new 
business having been written up to June 26 in 
the company’s territory, which at present is 

limited to Washington, Idaho and Montana. 


Semi-Centennial of the Prussian Life 

The fiftieth annual report of the Prussian 
Life Insurance Company recently published in 
Germany is of interest, as it reflects to some 
extent the effects of the first seventeen months 
of the European war upon a typical life insur- 
ance institution of one of the belligerent na- 
tions, and if the results as therein shown are 
a fair indication of the general experience of 
all German life companies during the past two 
years it will go far toward demonstrating their 
stability in times of national stress. 

At the outset of the war in 1914, the Prussian 
Life had nearly sixty-six thousand policies out- 
standing, the aggregate amount of which was 
$74,330,000, and although some of the policies 


_ were on the lives of men who had passed the 


age limit for military service, the vast majority 
of them were within the age, and, therefore, 
the company had a very considerable exposure 
to the hazards of war. 

In seventeen months of war there were lost 
out of this body of policyholders 527 lives, with 
an aggregate amount of $304,142, and thus it 
appears that out of each one thousand lives in- 
sured by this company eight were lost, and out 
of each $1000 of insurance $4.10 matured by 
death. The average policy for all insurants 
was about $1200, but the average loss per per- 
son in military service was only $577, as the 
younger men carried smaller than average 
amounts of insurance. In this connection, it is 
also interesting to note that the maximum 
amount which the ‘‘Prussian’’ Company insures 
on any one life is $6250 (Marks 25,000)—a very 
conservative limit when judged by the practices 
of American companies. 

The mortality experience of the company for 
1914 and 1915 was about 105 per cent, as 
follows: 


Tabular Actual 

Mortality Mortality, Incurred 
YEAR Expected. Natural Causes. from War. 
I914....... $924,000 $803,460 $118,512 
e..:.. 1,084,000 952,615 185,630 


The company has been able to declare a divi- 
dend to its shareholders at its long established 
Tate of 16 per cent per annum, to apportion to 
its participating policyholders an amount fully 
equal to preceding years, and to set aside a spe- 
tial reserve to meet war claims in 1916, after 
Which the financial balance sheet shows total 
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assets of $23,921,000, reserves in excess of $20,- 
000,000, and a surplus as regards policyholders 
of almost $2,000,000. 

The assets comprise: Mortgage loans, $13,- 
770,954; bonds and other securities, $4,073,042; 
loans to policyholders, $2,539,589; deposits with 
banks and companies, $1,977,947; real estate, 
$746,854; accrued interest, $468,063; other assets, 
$344,741. 

A comparison of these items and amounts 
with their correlatives in the statements of 
1914 and 1913 shows that the company has been 
able to maintain, and even improve, its finan- 
cial status, the changes of general business 
conditions which have undoubtedly taken place 
in Germany notwithstanding. 


Farmers and Traders Life 


On March 21 the management of the Farmers 
and Traders Life of Syracuse, N. Y., changed 
hands and steps were immediately taken to re- 
duce expenses and apply practical insurance 
methods. As an indication of the economies af- 
fected it may be stated that while on Janu- 
ary 1 last home office and field expenses were at 
the rate of $32,232 per annum, by July 1 they 
were reduced to an annual rate of $20,488. 

The district agency method has been adopted 
in place of salaried field organizers, and as a 
result the surplus has increased each month 
since April. The new officers are: Thomas O. 
Young, president, who has been twenty-one 
years in the business, and (tis P. Grant, secre- 
tary and actuary. The company shows a net 
surplus of $47,000 as of July 1. Only one death 
was reported in the first half of 1916, indicat- 
ing a very favorable mortality experience. 


Company Tidings 


—Guarantee Fund Life Association of Omaha re- 
ports new business of $2,200,000 for June. In the first 
six months of 1916 the applications amounted to 
$12,040,000. 


—Having made such a great record in Hall month 
in honor of First Vice-President and General Manager 
Arthur F. Hail, the agency forces of the Lincoln 
National Life of Fort Wayne are now in the midst of 
an “agents’ month” contest, for which several prizes 
are offered. There are not only several money prizes, 
but also a handsome loving-cup, presented by Manager 
ot Agencies W. T. Shepard, which will become the per- 


sonal property of the man who wins it. Indications 
point to a production of well over a million for June. 
Life Notes 

—The quarterly meeting of the executive committee 
of the Association of Illinois Legal Reserve Life Com- 
panies will be held in Chicago July 11. 

—The Continental Beneficial Association, a fraternal 
with its home office in Philadelphia, has removed its 


executive headquarters to Chicago, as nearer the bulk 
of its members. 

—Murray Flanagan, who has been with the North- 
western Mutual Life at St. Louis, has been appointed 
manager for the Massachusetts Mutual Life at Omaha, 
covering Nebraska and Western Iowa. 

—For the forty-fifth consecutive month the Chicago 
agency of the Mutual Life of New York has paid for 
over a million dollars of business, the June record 
being $1,713,500 written and $1,101,500 paid for. 

—Allan H. Chambers has resigned as Nebraska man- 
ager for the National Life of the U. S. of A., and is 
succeeded by David Meeker. Mr. Chambers was presi- 
dent of the Nebraska Life Underwriters Association, 
ana goes with the home office of the Minnesota Mutual 
Life. 

—The Fidelity Mutual Life of Philadelphia an- 
nounces the appointment of Jacob G. Brown as man- 
ager for Eastern Michigan, with headquarters in the 
Dime Savings Bank building, Detroit, in effect July 1, 
1916. For the calendar year 1915 he was the leading 
personal producer of the company, and at the recent 
convention of the Fidelity Leaders Club he elected 


himself, by the amount of his cash premium settle- 
ments, second vice-president of the club. 
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Casualty, Surety, Ete. 


CASUALTY, SURETY & 
MISCELLANEOUS 


Accident Companies and the National 
Guard 

Last week THE SPECTATOR printed such re- 
plies as had been received from the companies, 
in answer to an inquiry made by us, concerning 
the treatment of National Guardsmen called 
into the Federal military service. Additional 
replies have since been received as follows: 


Casualty Company of America, New York.— 
We do not contemplate taking any action in 
reference to placing any restrictions on policies 
outstanding at the present time where the hold- 
ers are members of some naval or military or- 
ganization. We will rely on the manual classi- 
fication as well as the policy provisions to gov- 
ern any cases which may arise on which a claim 
is made. 

A militiaman, according to our Personal Acci- 
dent and Health Manual, is uninsurable; and 
further, when any person enters active service 
he changes his occupation. This last-named 
point would, of course, be governed by the 
standard provision relating to the pro-ration of 
any claim. 

Commercial Casualty Insurance Company, 
Newark, N. J.—Our policies do not cover war 
risks, but we have not, as yet, issued any 
policies for members of the National Guard 
who are in the employ of the United States 
yovernment, 

We have taken no action relative to our 
policyholders who are insured under various 
occupations who are now members of the Na- 
tional Guard and who have been sent to the 
border, but we are working on a supplement to 
our manuals which will probably be issued very 
shortly. 

Continental Casualty Company, Chicago.— 
The Continental does not propose to make any 
change in its policies or indemnities so long as 
the militia are not engaged in war. If war is 
declared, as now seems happily improbable, the 
Continental is proposing to handle the matter 
as is shown by its rider forms No. 160 and 161. 
The company makes no charge for rider No. 160. 
The usual premium of the policy to which it is 
attached buys indemnities as there stated. The 
rates for No. 161 are $50 per $1000 of principal 
sum, $25 per $5 of weekly accident indemnity, 
and the same for $5 of weekly sickness in- 
demnity. 

The first rider follows: 

(No, 160.) Military and Naval Service Rider.— 
For the consideration expressed in the policy 
to which this rider is attached, the company 
further agrees that notwithstanding the fact 
that said policy either excludes from its cov- 
erage those engaged in military or naval service 
in time of war or limits their indemnities to 
less than those stated here, the following in- 
demnities shall be payable under said policy as 
modified by this rider for loss resulting from 
injury received or disease contracted by the 
insured while he is so engaged: 

A principal sum or death indemnity of $50 
with proportionate parts thereof ag provided 
in the policy for loss of limb, limbs and sight. 

A monthly accident and monthly sickness in- 
demnity of $10 per month, with proportionate 
increase if the premium of said policy be more 
than $1 per month. Monthly indemnity is not 
to be paid under any circumstances for a longer 
period than twelve consecutive months for loss 
of time for accidental injury,-nor for more than 
six consecutive months for loss of time from 
sickness. If there be no sickness indemnity 
provided in said policy none is given hereby. 

Not Covered.—The insurance given by this 
rider or by the policy to which it is attached 
does not cover any loss resulting from injury 
sustained by the insured while he is actually 
engaged in aviation or while he is on duty on 
board any submarine. 

This rider takes effect upon its issue and con- 
tinues in force concurrently with the policy to 
which it is attached. Its provisions supersede 
any to the contrary in said policy contained, 
but otherwise it is subject to all of the pro- 
visions and conditions of said policy. It is not 
valid unless countersigned by a policy writer 
of the company. 

The Frankfort General, New York.—In com- 














Casualty, Surety, Etc. 


pliance with your request of the 30th ult., in 
which you propound the following two ques- 
tions: 

“Has your company taken any action in re- 
gard to issuing policies to members of the Na- 
tional Guard or others who may be required to 
enter Mexico or go to the border? 

“If so, what restriction do you place on such 
risks and how do rates compare with ordinary 
issues?"’ 

Our reply to the first question is No, and this 
renders a reply to the second question unneces- 
sary. 

Georgia Casualty Company, Macon, Ga.—We 
do not accept for accident insurance members 
of the National Guard or others who volunteer 
for service in Mexico or on the Mexican border. 

Guardian Casualty and Guaranty Company, 
Salt Lake City, Utah.—We are members of the 
Personal Accident and Health Underwriters Bu- 
reau and shall probably conform to the proce- 
dure of companies members of that bureau. 

Up to the present writing we have done 
nothing, feeling that the Mexican war is largely 
political. 

The Ocean Accident and Guarantee Corpora- 
tion, New York.—The Ocean does not contem- 
plate issuing policies to members of the State 
militia or others who are intending service in 
Mexico or who may be visiting there. 

The Pacific Mutual Life, Los Angeles, Cal.— 
Our company has taken no action in regard to 
issuing policies to members of the National 
Guard or to others who may be required to en- 
ter Mexico or go to the border. 

Prudential Casualty Company, Indianapolis.— 
We are not issuing policies to members of the 
National Guard or any others who may be re- 
quired to enter Mexico or go to the border. 

Travelers, Hartford, Conn.—We will not ex- 
tend any of the regular forms of accident, 
health or disability policies to cover active mil- 
itary or naval service. It is the aim of the 
company to treat all alike. 

If an accident, health or disability policy- 
holder engages in active military or naval 
service during war, insurrection, invasion or 
punitive ¢xpeditions, or as a civilian is em- 
ployed at work in which there is an exposure 
to war hazards, i. e., Red Cross workers, war 
correspondents, field nurses, surgeons, etc., it 
will be necessary for his insurance to be rewrit- 
ten on the following form: 

Form A and N covers service in the army 
and navy, and organized militia of the United 
States, unrestricted service, everywhere in the 
world—cost $50 a year for each $1000 of insur- 
ance. The policy is limited to coverage of 
death and dismemberment losses only, 

If you are ordered into active military ser- 
vice to suppress insurrection, or resist in- 
vasion, or engage in war or punitive expedi- 
tions, fill in and sign the application printed 
on the third page hereof and hand to your 
agent or broker, together with your policy or 
policies, in order that your insurance may be 
rewritten under the special form covering such 
service. 

Application with the policy or policies to be 
surrendered may be sent direct to the company 
by registered mail, if desired. New policy will 
be forwarded through your agent or broker. 
Policy will be issued for three, six, nine or 
twelve months as instructed. 

The above advice applies to all others who 
expect to engage in work which will expose 
them to war hazards. 

Until ordered or called out to suppress insur- 
rection, or resist invasion, or engage in war 
or punitive expeditions, a policyholder shall 
not be considered as in ‘‘active military or 
naval” service. . 

United States Fidelity and Guaranty Com- 
pany, Baltimore, Md.—We are taking no action 
looking toward the cancellation of our Na- 
tional Guard policyholders. The war rider and 
the conditions of our policies exclude indem- 
nity on account of injuries sustained from or 
as the result of war or any act incidental 
thereto. Until war has been declared, however, 
our National Guard policyholders are insured. 
We are not preparing any special war policy 
nor quoting rates for the assumption of the 
war hazard. 


—P. J. Lawlor, formerly of the Compensation In- 
spection Rating Bureau, has become associated with 
the compensation inspection and rating department of 
the Hartford Accident Indemnity Company at Its 
metropolitan office in New York. 
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ACCIDENT CLAIM UPHELD 


Connecticut General Loses a Lusitania 
Accident Case 

The Appellate Division of the Supreme Court 
of New York has reversed the decision of the 
lower court in the case of May Davies Hopkins 
against the Connecticut General Life of Hart- 
ford. It appears that the plaintiff's husband, 
Albert L. Hopkins, carried $40,000 accident in- 
surance in the Connecticut General and was 
drowned in the Lusitania tragedy. The com- 
pany contested payment onthe ground that Mr. 
Hopkins had signed a rider releasing the com- 
pany from liability in the event of death due to 
war conditions. In the lower court it was held 
that the company had failed to comply with the 
law, but that the violation did not invalidate 
the rider, that it effected no change in the 
policy, and therefore did not need approval. The 
Appellate Division states that the rider was 
made a part of the policy by the terms of the 
policy itself. The defendant contended that even 
if the issuance of an unfiled and unapproved rider 
or policy was a violation of the law, the policy 
was made good by Subdivision I of Section 107, 
which declared that a policy issued in violation 
of the section should be held to be valid. The 
Appellate Division said this contention was un- 
sound, and that the pelicy must be construed 
according to the law. The opinion read: 

When the legislature made it a criminal of- 
fense to issue policies in willful violation of 
Section 107, it thereby emphasized the import- 
ance which it attached to State control over the 
issuance of policies of insurance. The assured 
signed this rider and it is claimed that this made 
the rider legal. It is sufficient to say that the 
parties by their agreement could not make valid 
a provision of the policy which did not comply 
with the law and which was expressly forbid- 
den by law under important considerations of 
public policy. We think, therefore, that the 
court below erred in dismissing this complaint. 

It may appear at first sight that the result of 
this conclusion is to allow the plaintiff to sue 
on a contract which neither party intended to 
make. The answer to this objection is that the 
company, when it issued the policy, must have 
known that the rider was issued contrary to 
law. In other words, the company issued this 
policy with full knowledge that the rider could 
not be enforced, and that the other valid parts 
could be enforced. Probably in its haste to is- 
sue this policy it took the chance of succeeding 
in limiting the scope of its risk by a rider which 
it knew to be invalid. 


The decision carries a verdict against the com- 
pany of $40,000 and costs. 

London Guarantee and Accident Examined 

The New York Insurance Department has just 
completed an examination of the United States 
branch of the London Guarantee and Accident 
Company, Ltd., of London. According to its 
report, the Department states that the com- 
pany is in excellent financial condition and 
that its underwriting operations during 1915 
resulted in a most satisfactory way to the 
company, yielding a considerable profit. 

In summing up the company’s financial con- 
dition, the examiners of the Department state 
that its affairs are being efficiently and 
conservatively conducted and that policyhold- 
ers and claimants are accorded fair and equita- 
ble treatment. On December 31, 1915, the Lon- 
don Guarantee and Accident Company had 
total admitted assets of $5,329,462. The exam- 
iners’ figures of total liabilities amounted to 
$4,052,875, showing a surplus to policyholders 
of $1,277,087, from which, if the statutory de- 
posit of $250,000 was deducted, a net surplus is 
given of $1,027,087. This is an increase of 
$258,389 over the figures claimed by the com- 
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pany for its American branch on December 
31 last. 


The Montana Live Stock and Casualty 


_ Insurance Company 


The Montana Live Stock and Casualty Insur- 
ance Company of Helena has been organized but 
three years, and has grown rapidly. George B 
Conway, secretary and general manager of the 
company, says that agencies have been estab- 
lished in Montana, North Dakota, Washington 
Utah and California, also the company is now 
preparing to enter Arizona and other States, 
The business done up to June 1, 1915, has been 
ninety-eight per cent greater than for the cor- 
responding months last year. Former Governor 
Edwin L. Norris is president and Dr. Jacob 
Mills and Judge W. L. Holloway, associate jus- 
tice of the supreme court, are vice-presidents, 





Surety Reserves 


[To the Editor of THr SPECTATOR] 

I have read with some interest the article 
which appeared in your issue of the 29th ultimo 
on surety reserves. 

As a surety underwriter I have invariably 
been opposed to the ratio principle for a loss 
reserve; in fact, the general consensus of 
opinion among the representatives of the surety 
companies, as well as among the Insurance 
Commissioners, is opposed to this principle. It 
was suggested by a representative of one of the 
large surety companies and partially concurred 
in by one other company, but general opinion 
was against it. 

The purpose of the loss reserve is to ascer- 
tain the true financial condition of a company, 
and that can only be done by placing an esti- 
mate upon each claim according to the circum- 
stances of each claim. The rates upon surety 
business should be responsive to the experi- 
ence of the company, and if this is to be ac- 
complished it is, in my opinion, a fallacy to es- 
tablish a general ratio; that is, the ratio of 
losses of all kinds during any one year to the 
aggregate liability of the company for the pre- 
ceding year. An analysis of the losses making 
up the ratio will show that they arise out of 
bonds, many of which were not executed during 
the next preceding year, but were executed 
during prior years when the basis for the ratio 
would have been entirely different from what it 
is for the next preceding year. 

I do not know whether you care to have this 
matter discussed any more in your paper, but 
I would like to submit my objections to the 
ratio principle, point out what are, in my 
opinion, its weaknesses and its fallacies, and 
show that, no matter how unsatisfactory the 
present method is, it seems to be the only 
proper method, by reason of the nature of the 
surety business, which is entirely different from 
other lines of insurance and makes principles 
governing other lines of insurance inapplicable 
to the surety busines». 

SURETY UNDERWRITER. 

New York, July 10, 1916. 


Casualty Notes 

—The World Life and Accident of Chicago, 
which is controlled by the National Life of the U. 5. 
of A., has been admitted to Pennsylvania, New Hamp- 
shire, Delaware, Kansas, Arizona and Texas. 

—Edward S. Goodwin is leaving the Travelers In- 
surance Company, after seventeen years of service, to 
take a responsible position with the investment house 
of Francis R. Cooley & Co. He has been chief clerk 
of the liability actuarial department and has built up 
considerable reputation as a good judge of investments. 

—A bill has been introduced into Congress by Sena- 
tor Sheppard authorizing the Secretary of Labor to 
make an investigation of the mortality and disability 
among persons engaged in the various occupations in 
the United States. The bill has been referred to the 
Senate committee on education and labor. 

—A decision has been rendered by the Supreme 
Court of Ohio, holding that liability insurance may be 
written by a private insurance company, protecting 
employers against compensation for injuries other than 
those inflicted by the willful acts of employers. The 
ruling of Superintendent of Insurance Frank Taggart 
was upheld by the decision. 
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FIRE INSURANCE 


NEW YORK SURVEYS 

Thirty Fires on Fourth of July.—In New 
York City there were thirty fires on the 
Fourth of July this year, against but twenty- 
four on the same day last year. However, 
this increase is so slight as to cause little com- 
ment. 

Electrical Inspections.—The Fire Commis- 
sioner, who exercises final power to approve 
of electric installations in this city, has grace- 
fully yielded to the inspection service of the 
New York Board, and with satisfactory re- 
sults thus far. The service includes Brooklyn 
and proceeds without friction. 
movement has been started to transfer the 
electric supervision of the Bronx district to 
the city authorities, but it is hardly practicable 
for the local Board to give up its own service 
when a certificate of approval is requested. 
This certificate is equivalent to a warranty in 
all fire policies that the rules of the Board 
have been complied with. There is nothing to 
be done, however, to interfere with the double 
inspection demanded by the city and _ the 
Board, and only the householders are apt to 
object to it. 

Telephone Alarms Must Be Answered.— 
The Fire Commissioner has issued orders to 
the firemen that all alarms by telephone shall 
he answered. Until this year there has been 
some option allowed in such responses, but 
the fire in a dwelling on Hancock street in 
Brooklyn last winter, which led to the loss of 
life, was attributed by the press and some in- 
dignant citizens to the failure of the firemen 
to respond to a telephone alarm, and a protest 
was filed against the option of answer. This 
is a wise revision of the rules for the protec- 
tion of both life and property, and will be, 
heartily approved by underwriters. 

Word from the Mexican Border.—A let- 
ter received from one of the militiamen con- 
nected with one of the fire insurance offices in 
this city now encamped on the Mexican 
border contains this statement: “It is gener- 
ally believed we will not fire a hostile shot 
and that the threatened war with Mexico will 
not materialize. Officers and men profess to 
believe it may make a scare to somebody in 
Mexico but nothing more.” This man has 
been in the militia service for several years 
and believes in preparedness, but not in such 
expeditions in hot weather. 

Exchange and Board Sessions.—The Ex- 
change has voted to adjourn for the summer 
months, but the committees work on as usual. 
The Board has no power to take a vacation, 
but the sessions are likely to be brief and 
unimportant while the hot weather lasts. 


Texas Boundary War Risks.—A broker 
Prepared a form and offered it on the street 
last week to cover damage for the war risks 
on the Texas boundary. It was full and broad 
enough to cover risks usually excepted in the 
standard policy forms. He really had no 


Lately some 


definite orders under the form, but threw the 
form out as a feeler at three per cent with a 
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limit and five per cent without limit of loss. 
As the matter was wholly tentative it is un- 
derstood no risks were made binding. It was 
the work of an industrious broker to pave the 
way for a possible demand hereafter. 

Another Hotel Loss.—The Knickerbocker 
hotel had another small fire loss the last week 
in June, and the $670,000 insurance was again 
called upon for a mere bagatelle under each 
policy. It seems as if there should be some 
way of penalizing such risks for the number 
of fires suffered in any one year. But ad- 
justers may profit by the experience. 

W. B. Ellison Moves Office.—William B. 
Ellison, the well-known insurance lawyer, has 
moved his office to 151 West 1o4th street. 


BOSTON AND VICINITY 
Merger of Three Mutuals.—A merger of 
the three mutual fire insurance companies re- 
cently formed in Massachusetts has been 
completed by the reinsurance of two of them-- 
the Globe and North American—in the Cos- 
mopolitan Mutual of Boston. The new com- 
pany will be known under the latter name. 
Agents’ Convention Plans.—Plans are 
already well in hand for the entertainment 
of the delegates attending the convention of 
the National Association of Insurance Agents 
to be held in Boston early in September. The 
3oston Board has raised $1000, while the Bos- 
ton Insurance Company, the Springfield Fire 
and Marine and the Massachusetts Fire and 
Marine will each act as host for an afternoon 
or evening during the convention week. 


CHICAGO AND THE WEST 

E. B. Hatch Entertains Office Force. 
Edward B. Hatch, secretary of the Western 
Union, entertained his office force at his su- 
burban home in Lombard, Ill, one day last 
week. His associates at that time presented 
him with a handsome American flag, with a 
pole and concrete base, the presentation ad- 
dress being made by W. S. Boyd, electrical 
inspector. 

A. G. Dugan Elected President.—A. G. 
Dugan of the Hartford Fire has been elected 
president of the Western Railway Fire Un- 
derwriters, to succeed Walter H. Sage, re- 
signed. John C. Harding of the Springfield 
has been elected vice-president, and John C. 
Ingram of the German-American, secretary 
and treasurer. 

Governing Committee to Have Publicity 
Man.—The governing committee of the West- 
ern Union has decided to employ a publicity 
agent, for the purpose of appearing before 
business organizations and to assist the dif- 
ferent committees, so that the managers can 
be relieved of some of the work they are now 
doing. 


Library Being Indexed.—The joint library 
of the Fire Insurance Club of Chicago, the 
Fire Underwriters Association of the North- 
west and the Chicago Board of Underwriters 
is to be completely indexed. Miss Abbie 
Gantz, the librarian, has already secured the 
services of Miss Caroline Alden Huling to as- 
sist her in the work of indexing. Miss Huling 
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was for a number of years editor and pub- 
lisher of Bookseller, a book trade journal 
owned by herself. She is a descendant of 
John Alden and Priscilla, made famous by 
Longfellow in “The Courtship of Miles 
Standish.” It will take several years to com- 
plete the cards, and when the index is finished 
it will consist of about 50,000 cards. 


W. L. Lerch Made President of Supply 
Company.—W. L. Lerch of the German- 
American has been elected president of the 
Uniform Printing and Supply Company of 
Chicago, succeeding Walter H. Sage, resigned 
Walter D. Williams, of the Security of New 
Haven, has been elcted vice-president of the 
same organization. 


MARINE SURVEYS 

Sinking of the Panther.—The sinking of 
the steamer Panther by the steamer J. j. 
Hill at Parisian Island, Whitefish 
the question as to who shall pay for the loss 
of the cargo. In marine practice the cargo 
is considered an innocent party, and the sur- 
viving ship is held for the loss of the cargo if 
she is held partly or solely at fault. The Hill, 
owned by the Pittsburg Steamship Company, 
was proceeding up light for ore, and the 
Panther, owned by the Steamship 
Company, was on her way down with grain, 
It is reported to have been foggy when the 
ships came together. The Hill is a steel ship 
478 feet keel, 52 feet beam and 30 feet deep. 
The Panther was a wooden ship, 236 feet keel, 
36 feet beam and 24 feet deep. When the Hiil 
struck the Panther amidships her steel bow 
went into the side of the wooden ship. Capt. 
Randolph held the bow of the Hill in the open 
side of the Panther until the crew had been 
taken aboard and then backed his ship away. 
The Panther listed and sank. It is reported 
that the sunken vessel had no grain classifi- 
cation, and that neither she nor her grain 
cargo was insured. The loss in cargo is esti- 
mated at $65,000, the cargo consisting of 65,000 
bushels of wheat. The itself was 
worth at least $20,000 at this time. Marine 
men are of the opinion that if the Hill is held 
to have been even partly at fault it is likely she 
will have to pay for the entire grain cargo. 

Salvage Work Abandoned.—Salvage op- 
erations on the steamer Bear, which went 
ashore June 14 on Sugar Loaf Reef, near 
Eureka, Cal., have been practically abandoned. 
The underwriters have not given up hope of 
saving the vessel, but admit that the situation 
as it now rests is serious, and that a new plan 
of operation will have to be devised to get the 
vessel afloat. Seas have swept the ship further 
inshore and the hull has been opened in more 
places. Most of the cargo is still in the vessel, 
but is badly damaged by water and fire. The 
salvors have stripped the vessel in an effort 
to save whatever possible in the event that the 
break-up becomes complete. The Bear is 
owned by the San Francisco and Portland 
Steamship Company, and is valued at more 
than $1,000,000. Both the vessel and its cargo 
were heavily insured. 

Little Hope for St. Catharine.—The British 
steamship St. Catharine, which sailed from 


say, opens 


Massey 


vessel 
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Jaltimore April 14 for Naples, before re- 
ported aground near Asinara, Sardinia, lies in 
a bad position, and the surveyors are of the 
opinion that there is no hope of saving either 


vessel or cargo. 


Dutch Vessels May Change Routes.—Ac- 
cording to cable dispatches from Rotterdam, 
consideration is being accorded by marine 
circles there to a suggestion that the biggest 
and most valuable Dutch vessels now plying 
between the Netherlands and American ports 
be placed upon a new route, running from 
America to either Spain or Norway. The car- 
goes there would be transshipped in smaller 
Holland has more than a 
The purpose of such a plan 
would be to enable the larger vessels to avoid 
war risks in the North Sea and the British 
Channel and the serious delays encountered 
through being detained at British ports for ex- 


vessels, of which 


sufficient number. 


amination. According to shipping men who 
favor the suggestion, the voyages 
which the larger ships would be able to make 
would more than cover the cost of trans- 


shipment and other added expenses. 


quicker 


Curry Agency Gets Nord-Deutsche.—The 
John F. Curry Agency, Inc., of No. 55 John 
street, has recently been appointed general 
agent of the Nord-Deutsche of Hamburg for 
its automobile department, and is now writing 
automobile fire, theft, property damage and 
collision insurance for the Nord-Deutsche. 
The Curry agency has long held a leading 
position in New York and has an extensive 
clientele among the brokers. 





Distribution by States of Fire Insurance 
in the United States 


This week The Spectator Company published 
the 1916 edition of the book entitled ‘“‘Distribu- 
tion by States of Fire Insurance in the United 
States.’’ This shows in compact form the fire, 
marine and tornado insurance premiums re- 
ceived, losses incurred and risks written and 
renewed, with loss ratios, for each company 
in each of the States and Territories in 1915. 
Totals are given for each group in comparison 
with similar totals for four preceding years, 
and recapitulation tables are presented, one 
for the year 1915, giving the items as shown 
in the main tables, together with ratios indi- 
cating average rates, while the other gives the 
aggregate premiums and losses in each State for 
1915, 1914, 1910, 1905, 1900, 1895, 1890 and 1885, with 
loss ratios and similar totals for thirty-one 
years for each State. This valuable informa- 
tion is presented in a book of 174 pages, well 
bound in flexible leather, which can readily be 
carried in the pocket if desired. Its price is 
$3 per copy. Orders should be addresed to 
The Spectator Company, 135 William street, 
New York. 


Tax on Reserves Omitted 


Before its passage in Congress on Monday 
last, the income tax bill was amended so as to 
exclude the provision for taxing additions to 
reserves. This leaves the matter, in effect, as 
it was before in relation to reserves. The pre- 
mium tax, however, is to be two per cent in- 


stead of one per cent. 
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Standing Committees Appointed by 
President R. M. Bissell 


PROMINENT UNDERWRITERS SELECTED 





Personnel Guarantees that the Board’s Work 
Will Proceed Wisely and Energetically 


President Richard M. Bissell, of the National 


Board of Fire Underwriters, has announced 
the following names of the members of the va- 
rious standing committees of the Board for 
the ensuing year as follows: 

Committee on Finance.—F, W. Sargeant, chair- 
man, Manchester; E. IT. Campbell, St. Louis; P. L. 
Hoadley, Newark; E. D. Jenison, Albany; John G. 
Wickser, Buffalo: E. Winchester, Boston; Waite 
Bliven, Philadelphia; Gustav Wollaeger, Jr., Mil- 
waukee; O. E. Lane, New York. 

Committee on Laws.—C, A. Ludlum, 
New York; Geo. W. Babb, New York; Chas. 
Barry, Philadelphia; Neal Bassett, Chicago; Charles 
LL. Case, New York; Iienry W. E aton, New York; 
Bernard Faymonville, San Francisco; ; Irvin, 
Philadelphia; P. D. McGregor, Chicago; J, , Piatt, 
Philadelphia; Henry E, Rees, Hartford; Chas, E. 
Sheldon, Rockford, Ill; H. A. Smith, Hartford; S. 
Y. Tupper, Atlanta; Rolla V. Watt, San Francisco; 
David Rumsey, New York; W. R. Prescott, Atlanta; 
C. G. Smith, New York; J. A. Kelsey, New York; 
Chas. W. Higley, Chicago; Edw. Milligan, Hartford; 
J. A. Freylinghuysen. 

Commiitee on Incendiarism and Arson.—N,. S. 
Bartow, chairman, New York; A. F. Howard, Ports- 
mouth, N. H.; C. L. Andrews, Detroit; M. 
Hlewes, Hartford; C. V. Meserole, New York; hp 
Lenchan, New York; J. B. Branch, Kl Fi 
A, W. Thornton, San Francisco; Jesse E. White, 
New York, 

Committee on Statistics and Origin of Fires.—H. N. 
Kelsey, chairman, New York; J. H. Packard, New 
York; W. T. Howe, Hartford; W. 8, Melkle, 
Toronto; Major A. White, New Yor; ©. WwW. 
ya vanle Petersburg; J. Lynn Truscott, Camden, 


chairman, 


Committee on Fire Prevention—R. D. Harvey, 
chairman, New York; E. G. Pieper, Providence; C. 
A. Ludlum, New York; C. H. Post, New York; 


C. R, Perkins, New York; Gustavus Remak, Jr., 
Philadelphia; Fred A. Hubbard, New York; Kiles K. 
Tinker, New York; Whitney Palache, Hartford; H. 
W. Letton, Chicago; C, W. Gerwig, Pittsburg. 

Committee on Lighting, Heating and Engineering 
Standards.—C, F. Shallcross, chairman, New York; 
Ernest B. Boyd, New York; H. P. Moore, New 


Yark; W. L. Jones, Milwaukee; A. N. Williams, 
Hartford; A. D. Baker, Detroit; T. A. Ralston, New 
York; W. C. Lawrence, Trenton; H. H. Bergman, 


W ashington, BD, 

Committee on Construction of Buildings.—H. A. 
Smith, chairman, Hartford: Chas. E. Dox, Chicago: 
Geo. E. Burchell, New York; Geo. B. Edwards, 
New York; J. F. Hastings, New York; A. M. Thor- 
burn, New York; Lyman Candee, New _ York; 
—— Adlard, Boston; Wilfred Kurth, Philadel- 
phia, 

Committee on Adjustments.—J. H. Brewster, chair- 
man, Hartford; Victor Roth, New Haven; Chas. 


Sheldon, Rockford; Clarence F. Low, New Orleans; 
E, W. West, Glens Falls; Frank Lock, New York; 
S. Y. Tupper, Atlanta; Henry E. Rees, Hartford; 


C. D. Dunlop, Providence. 

Committee on Clauses and Forms.—William Hare, 
chairman, New York; E. J. Booth, Detroit; H. R. 
Sush, Greenboro; P. H. Wilmott, Watertown, N. Y.; 
J. B. Morton, Philadelphia: Cc. R. Tuttle, Chicago; 
J. B. Kremer, New York; F. W. Jenness, Rochester; 
W. F. Goodwin, New York. 

Committee on Membership.—Geo. <A. Viehmann, 
chairman, New Brunswick; W. J. Patterson, Pitts- * 
burg; Paul Turner, Detroit; Geo. R. Branson, New 
York; Alfred F. James, Milwaukee; Jas, Marshall, 
New York; Chas. B. Reiter, Pittsburg. 

Actuarial Bureau Committee.—James Wyper, chair- 
man, Hartford; Geo. W. Babb, New York; H. A. 
Smith, Hartford; J. E. Lopez, New York; C. E. 
Porter, New York; Thos. C. Temple, Hartford; 
Sheldon Catlin, Philadelphia; C. S. Conklin, New 
York; L. R. Welch, Fitchburg, Mass. 


The Ford Cases 
The Ford Manufacturing Company of Van- 
dalia, Ill., which has heen suing in the Mis- 
souri courts a number of fire insurance com- 
panies, to recover under their policies because 
of loss by the fire in its plant in March, 1913, 
has secured another verdict. The forty-five 
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Thursday 


cases untried in Missouri were consolidated and 
after a hearing of nearly a month, a jury ie 
turned a verdict against each company for the 
full amount of the policy, with interest. The 
total amount is $444,000. The insurance com- 
panies hold that the consolidation of their cages 
was illegal and will appeal. The remaining 
cases against the companies, including a policy 
in London Lloyds of $50,000, will be tried in 
Chicago. 


State Fire Prevention Associations 

In response to numerous requests from the 
State fire prevention associations, which have 
complained of the lack of co-operation on the 
part of certain companies, the committee on 
publicity and education, through Thomas 8. 
Gallagher, its chairman. has addressed the com- 
panies urging them to co-operate more gen- 
erally. In response, several of the companies 
which had been lukewarm agreed to instruct 
their field men to do their share of the work, 
and several associations which have been threat- 
ening to disband have decided to go ahead with 
renewed vigor. The State fire prevention as- 
sociations have been doing excellent work, 
which is greatly appreciated by the public and 
the fire marshals and Insurance Commissioners, 
and which is also of material service to the in- 
surance companies. An analysis of the com- 
plaints of lack of co-operation shows that most 
of them arise from the fact that many small 
companies have one field man for several States, 
and it is impossible for him to attend all the 
town inspections in all the States in his terri- 
tory. The publicity committee has passed upon 
this situation and has held that it should be 
regarded as satisfactory co-operation if a field 
man of such a company is a member of the fire 
prevention association in the State in which 
he makes his headquarters, and gives as much 
assistance in the other States as is consistently 
possible. 


Fire Underwriters’ Associations in the 
United States 


A series of articles which appeared in the 
Economic World upon the subject of ‘“‘Fire Un- 
derwriters’ Associations in the United States,” 
by Robert Riegel, of the Wharton School of 
Finance and Commerce, University of Penn- 
sylvania, has been reprinted and makes 4 
pamphlet of 72 pages. It deals with the gen- 
eral subject of fire underwriters’ associations, 
their importance, the instruments of rate mak- 
ing, the application of the schedule, types of 


associations, local, national and sectional, the 
eocnomic function of underwriters’ associa- 


tions, and causes of legislation against them, 
together with remarks concerning their legal 
status. The pamphlet sells at fifty cents per 
copy. 


American Central’s IIlinois Specials 

Bert C. Bobb has resigned as special agent 
for the American Central in Southern Illinois 
to devote his time to his local agency in De- 
catur. Oscar A. Morris, special agent for the 
Mercantile Underwriters in Illinois and In- 
diana, has also resigned, taking effect August 1. 
The Illinois field has been rearranged. Ar- 
thur G. Stevéns, special agent for Cook county, 
will have charge of the business of both com- 
panies and will also look after the territory 
immediately surrounding Cook county. E. §. 
Merrill, special agent for the American Central 
in Northern Illinois, will have charge of both 
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companies, and Frank Goldthorp, formerly with 
the Insurance Company of North America, will 
pave Southern Illinois. 


Mississippi Resident Agent’s Law 

Numerous requests for rulings of various 
kinds continue to reach the Mississippi Depart- 
ment as to various features of the new resident 
agent’s law enacted by the 1916 legislature 
of that State. The law is very rigid in its pro- 
tection of the local agent, and some under- 
writers assert that it is tending to drive some 
business out of the State into the hands of out- 
side brokers, rather than placing it in the 
hands of the resident agents of the State. They 
state that this is especially true of a great deal 
of the marine business. The Department urged 
the passage of this bil] and does not share the 
opinion above outlined. Commissioner Henry 
asserts that practically all business now being 
written by brokers was written in the same 
manner long before the passage of the law, and 
that agents are now countersigning policies and 
receiving commissions on policies which for- 
merly were never written in the State. He has 
always stood firmly for the local agents in their 
fight to prevent over-head writing, as evidenced 
by his ruling of a few weeks ago, that the 
present resident agent’s law must be literally 
construed and the agent must receive the full 
commission thereon when the premium is paid. 


War Risk Bureau Not Yet Extended 


In Congress, at Washington, D. C., House bill 
13224, to extend the operations of the Bureau of 
War Risk Insurance so as to require the sus- 
pension of its activities within four years from 
the date the bill authorizing its establishment 
was approved, has probably been killed by the 
objection of Congressman J. Hampton Moore of 
Pennsylvania. In debate upon the floor of the 
House, Representative Alexander, author of the 
bill, said: ‘‘The gentleman from Pennsylvania 
represents one of the largest shipping ports of 
the country.’’ In his reply Mr. Moore said: 
“But I am not in favor of the Government con- 
tinuing in competition with private concerns.” 

By Mr. Moore’s objection to consideration of 
the bill the measure stands but very little 
chance of passage this session, and unless taken 
up and passed immediately after the next Con- 
gress convenes, the Bureau of War Risk In- 
surance will go out of existence December 31, 
Next. The Bureau, during the twenty-two 
months of its existence, has proved to be a very 
profitable venture for the government. 


Tornado Insurance on Automobiles 
Members of the Western Union are voting on 
an amendment to the tornado rules, seeking to 
permit the covering of the tornado risk on au- 
tomobiles for not over one year by a rider at- 
tached to the fire insurance policy. An addi- 


. tional premium of not less than twenty cents 


Per annum is to be charged. The companies 
Writing windstorm insurance on automobiles 
Under the ordinary tornado policy claim that 
they are at a disadvantage as compared with 
the companies issuing other forms of policy. 
The amendment has been submitted by the gov- 
ening committee, without recommendation, 


with a notation that a ninety per cent vote is 
necessary to make the change, and that if this 
is secured the concurrence of the Western In- 
surance Bureau must also be obtained before 
the rule can become mandatory. 
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BIRMINGHAM RATES 





South-Eastern Underwriters Association 
Grants Reduction 





DATES FROM MAY 1, 1916 


City Must Maintain Its Efforts in the Direction 
of Fire Prevention 


The insurance rates of Birmingham, Ala., are 
now back on the same basis in effect prior to 
July 15, 1914. The South-Eastern Underwriters 
Association notified the City Commissioners 
July 1 that the fifteen per cent penalty put into 
effect in 1914 had been removed, dating back to 
May 1, 1916. 

This action was taken by the Underwriters 
Association on account of the excellent record 
that has been made for several months in keep- 
ing down fire losses. Much credit for the fine 
showing made is due to the special fire preven- 
tion committee, which has co-operated with the 
city, together with the Birmingham Fire and 
Casualty Exchange. 

The letter of Milton Dargan, Birmingham rep- 
resentative of the South-Eastern Underwriters 
Association, to the City Commissioners, points 
out certain conditions to be observed in order 
to make the removal of the penalty permanent. 
As these are already being carried out by the 
city, the offer of the association has been ac- 
cepted. Mr. Dargan’s letter is, in part, as fol- 
lows: 


(1) That the work at present being done by 
the Birmingham fire prevention committee shall 
be continued without relaxation. 

(2) Second that the present force of inspec- 
tors employed by you shall be maintained until 
a reduction in the force should be recom- 
mended by the fire prevention committee, and 
approved by the South-Eastern Underwriters 
Association. 

(3) That the present number of firemen and 
policemen will be maintained, and as soon as 
your finances shall have warranted you in do- 
ing so, you will increase the number of fire- 
men, especially in the outside districts, and the 
number of policemen, especially in the con- 
gested value or business districts. 

(4) That the present fire alarm system shall 
be maintained until the financial condition of 
the city shall justify the installation of a new 
and modern system, 


The following resolution has been adopted by 
the Birmingham Fire and Casualty Exchange: 


Whereas, the South-Eastern Underwriters As- 
sociation has expressed a willingness to remove 
the fifteen per cent penalty heretofore applied to 
Greater Birmingham, upon certain conditions to 
be outlined to the city commission, and upon 
condition that existing policies are not to be af- 
fected: 

Be it resolved, That the Birmingham Fire and 
Casualty Exchange pledges itself on behalf of 
all its members not to cancel pro rata policies 
which took effect prior to May 1, 1916, nor to 
rebate the fifteen per cent penalty charged 
thereon. 

Be it Resolved, That the Birmingham Fire and 
selves to carry out in good faith our promises to 
the South-Eastern Underwriters Association to 
keep up the work of the Birmingham fire pre- 
vention committee and to co-operate with the 
association to improve fire conditions in Birm- 
ingham. 


Term Rule in Oklahoma 
The plan now in general use in the West, of 
adding seventy-five per cent of the annual rate 
for each year covered by a term policy beyond 
the first, is not acceptable to the Oklahoma 
Insurance Board, which requires that the rates 
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Fire Insurance 


shall be two and one-half annual premiums for 
three years and three and one-half annual 
premiums for five years, in cities of four and 
one-half class or better. On all other property 
written at term rates the latter shall be two 
annual premiums for three years, and three 
annual premiums for five years. All other rates 
and schedules filed by the Rating Bureau are 
approved, dating from July 10. 


South Carolina “Affairs 


In the course of a communication from the 
Insurance Department of South Carolina it is 
stated that: 


While some uneasiness is felt as to the 
ability to secure full coverage for heavy mer- 
cantile lines in September and October, so far 
there has been no insurance dearth except in 
respect to negro tenant dwellings, country mer- 
cantile risks, and other undesirable hazards. 
The companies licensed in the State are restrict- 
ing their risks, but are doing a very large busi- 
ness. Considerable business is being done 
through local brokers in companies not regu- 
larly licensed in the State, and a large amount 
of business is going out of the State to North- 
ern brokers. 


An agent located in South Carolina says: 

It is true that quite a number of New York 
companies are writing some South Carolina busi- 
ness, but is is frequently at an increased rate 
over tariff rates, while the brokerage allowed is 
so small that it prohibits handling business for 
South Carolina agents who expect a division of 
commissions, * * * 

It is generally acknowledged that no change 
in conditions in South Carolina will occur until 
after the next session of the legislature, which 
will not convene until January, 1917, conse- 
quently the brokers will have to place a large 
amount of business until that time, and possibly 
longer, as it is thought that the law will not be 
repealed in full. 





Vertical Openings Must Be Protected 

Owners of big buildings in Birmingham, Ala., 
will in all probability have to fireproof all verti- 
cal openings in order to comply with the fire 
ordinances of the city. The Birmingham fire pre- 
vention committee has recommended to the City 
Commissioners that these fire ordinances be 
enforced. The Commissioners have previously 
had this matter up with propertyowners and 
agents, but serious objections were made by 
them on the ground that the changes would re- 
quire a tremendous outlay of money. The fire 
prevention committee called the attention of 
the commission to the fact that the Augusta 
conflagration began in a tall building with an 
unprotected vertical opening. 


Serious Illness of C. N. Bishop 


Charles Nelson Bishop of Chicago, city man- 
ager of the Northern of London and former 
president of the Chicago Board of Fire Under- 
writers, who has been seriously ill for several 
months, has shown some slight improvement 
since last Friday, and his friends are now hope- 
ful as to his recovery. However, the danger is 
not yet past, as Mr. Bishop has undergone three 
operations and a relapse would place him in a 
critical condition. Mr. Bishop is one of the most 
genial and capable men in the fire insurance 
business, and hosts of friends will learn with 
regret that he is not yet safely past the crisis 
of his illness. 

Quotations of Fire Insurance Stocks 

Below will be found bid and asked prices of 
various fire insurance companies’ stocks at New 
York and Hartford, as given in The Journal of 
Commerce. 

At New York (prices are per cent): City, 85 





Fire Insurance 


110; Continental, 206—216; Fidelity-Phenix, 
245—355; Germania, 330 bid; German American, 
550—575; German Alliance, 235—245; Glens Falls, 
650—750; Globe and Rutgers, 500 bid; Hanover, 
165—175; Home, 435—445; Niagara, 345—360; 
North River, 160 bid; Pacific, 150—160; Stuyve- 
sant, 90—110; United States, 125—140; West- 
chester, 670—720; Williamsburgh City, 130—175. 

At Hartford, Conn.: Attna, 398—403; Hart- 
ford Fire, 820—840; Phanix, 395—400; Connecti- 
cut, 375 bid; National Fire, 388—398. 


New York Insurance Law, 1916 


The 1915 volume of that standard annual pub- 
lication, “Insurance Law of New York,’ by 
Amasa J. Parker, Jr., of the Albany Bar, has 
been published and is now ready for delivery. 
It embraces chapter 28 of the consolidated laws 
and chapter 33 of 1909, with all amendments, 
including those of 1916, with notes and annota- 
tions. A number of sections of the insurance 
law have been amended by the Legislature of 
1916. They naturally require careful study and 
consideration in order that the underwriter may 
thoroughly understand the present statutory 
requirements. Hence, every underwriter having 
to do with the legal requirements in New York 
shoula possess a copy of this edition of the 
“Insurance Law of New York.” This book is 
an essential part of the equipment of any insur- 
ance company and should occupy a place in the 
library of anyone interested in the insurance 
business. 

In addition to the insurance laws, numerous 
cross-references and notes, covering decisions 
of the courts, opinions of the Attorneys-Gen- 
eral, and rulings of the Insurance Department 
upon insurance matters are given. 

This volume not only comprises the Insurance 
Law of New York, but also independent statutes 
relating to insurance; the General Corporation 
Law; the Stock Corporation Law, and excerpts 
from the Tax Law, Penal Law, etc. 

The article 5A, relating to mutual companies 
for the insurance of employers’ liability and 
workmen’s compensation, with many valuable 
notes and references, is also included. 

Important and valuable features of the book 
are the copious notes concerning court de- 
cisions, attorneys-general’s opinions and in- 
surance department rulings, with cross-refer- 
ences to sections of the Penal Law, etc., and 
to topics related to these, are presented in con- 
nection with the sections upon which they have 
a bearing. 

The laws are fully indexed, thus facilitating 
quick access to any particular data desired. 
The book contains about 550 pages, is substan- 
tially bound jn art canvas and sells at $3 per 
copy. Address orders to The Spectator Com- 
pany, 135 William street, New York. 


Baron Steuben Co-operative Liquidated 
State Superintendent of Insurance Jesse S. 
Phillips has completed the liquidation of the 
Baron Steuben Co-operative Fire Insurance 
Company of Ithaca in proceedings commenced 
under Section 63 of the Insurance Law on Octo- 
ber 19, 1915, by the payment in full of all the 
liabilities of the corporation, amounting to $6804. 


New South Carolina Company Proposed 

A fire insurance company, to have $50,000 
capital and $10,000 surplus, is projected by 
Greenville (S. C.) business men. The organiza- 
tion committee consists of E. A. Gilfillan, W. P. 
Anderson and J. W. Norwood, 
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Agents of Cleveland, Columbus, Toledo 
and Cincinnati to Co-operate 





AGAINST “RULE OR 
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RUIN” POLICY 


Declaration of Purposes Sent to all Companies 
Doing Business in Ohio 


The local agency organizations of the cities 
of Cleveland, Cincinnati, Columbus and Toledo, 
Ohio, recently formed a committee on confer- 
ence, each having adopted unanimously the fol- 
lowing resolutions: 


Whereas, There are many subjects of mutual 
interest to the agents in the cities of Cleveland, 
Columbus, Cincinnati and Toledo that can best 
be conserved by conference and joint action of 
the various local fire insurance organizations in 
the cities above named. Therefore, 

Be it resolved, That a conference committee 
be selected, consisting of three representatives 
from each of the local organizations named 
whose duty it shall be to investigate any matters 
that may be submitted for their consideration, 
and report their conclusions and recommenda- 
tions back to the several organizations, and 

Be it further resolved, That no subject shall 
be considered unless it is presented to this 
conference committee by resolutions of the local 
organization. 

That the conference committee shall be em- 
powered to make such rules and regulations as 
may be necessary for its government. 


John F. Ankenbauer, Cincinnati, and Will J. 
Beggs, Cleveland, were chosen associate sec- 
retaries, 

The following representatives were appointed 
by the organizations named as members of the 
conference committee: 


The Cleveland Fire Insurance Exchange—A. 
W. Neale, P. W. Flicker, F. B. Ayer. 

The Columbus Fire Insurance Club—F. C. Mc- 
Elroy, F. J. Macklin, W. J. Eilber. 

The Fire Underwriters Club of Cincinnati— 
L. E. Guntrum, L. L. Rauh, A. L. Clemons. 

The Toledo Fire Underwriters Association— 
M. W. Johnston, K. C. Rowland, George Steig. 


At a meeting of the conference committee 
held in Columbus, the following declaration of 
the purposes of this committee was ordered sent 
to all companies doing business in the State of 
Ohio: 


We believe that the problems that are of 
mutual interest to both companies and agents 
can best be solved, and, in many instances, can 
be solved only by co-operation between the com- 
panies and the agency organizations. 

We disapprove of any spirit of antagonism on 
the part of agents toward the companies and 
any tendencies that might affect the cordial re- 
lations that should and do exist. 

We believe, however, that there is a growing 
inclination on the part of certain companies to 
override and ignore the rights of local agents, 
and, in particular, the right of local agents to 
organize and to maintain their organizations 
efficiently. 

We direct attention to the unfriendly atti- 
tude of certain companies, whose sense of fair- 
ness and justice seems to be blinded by sel- 
fish interest and who still pursue the ancient 
policy of “Rule or Ruin.”’ As against such at- 
titude and such policy we urge the support of 
those companies who believe in and have stood 
for what is fair and right, whether relating to 
the company, the agent, or the public. 

It is our purpose to co-operate with each other 
in effecting improvements in local conditions 
by endeavoring to handle jointly such matters 
of local origin, but of general effect, as menace 
the welfare not only of specific local organiza- 
tions but even the agency system. 





Somerville, Mass., Inspected 
The National Board of Fire Underwriters has 
had its engineers inspect Somerville, Mass., and 
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Thursday 


they report that the city contains a serious con- 
flagration hazard, being closely built of frame 
construction, with many shingle roofs, and 
having inadequate high-pressure water service, 


“Homage to Shakespeare”’ 

Under this title a series‘of articles written by John 
W. Postgate and published in The Pittsburgh Post 
has been collated and put forth in book form, Mr, 
Postgate has been widely known as a close student of 
the Shakespearian dramas and has written a number 
of travesties thereon which have mét with most favor. 
able comment on the part of competent critics. 

The present book dozen chapters 
whose general contents are denoted by their titles as 
follows: Tinkers and Cobblers of Shakespeare; Sports 
Science and _ Folk-Lore; Old-Time 
Drinking Customs; Shakespeare the Man; The High 
Priest of Sack; Famous Topers and Tipplers; The 
Drama of Drink; Macbeth’s Monstrous Malady; Fond 
Mockery of Fate; Shakespeare the Dramatist; Who 
Wrote Shakespeare? Raleigh vs. Bacon, 


embraces a 


and Gamblers; 








Agency Changes 
—C, O. Heffley has given up the Indiana State 
agency of the Westchester Fire of New York. 

I’, J. Hanson, Minnesota and North Dakota State 
agent for the Germania Fire of New York, has re 
signed, 

—Geo, R. Carson becomes Kentucky special for the 
A. D. Baker general agency. He was previously with 
the Kentucky Actuarial Bureau. 


—Harry G. FowJer, formerly executive special agent 
for the Prussian National, has been appointed special 
agent for the Royal Exchange in Missouri, Kansas, 
lowa and Nebraska, with headquarters at Kansas City, 

—Adam Lehr, Jr., has been appointed special agent 
and inspector for the Western Improved Risk Asso- 
Western Sprinklered Risk 
Hie was formerly with the Illinois In- 
spection Bureau. 


ciation, Inc., and the 
Association. 


Fire Notes 
-The Mechanics of Vhiladelphia is to enter Georgia. 

—A pension plan is proposed for the American of 
Newark. 

The Yorkshire Fire of York is preparing to enter 
Rhoue Island, 

—The Hamilton Fire of Hamilton, Ont., now has a 
Dominion license. 

—.,. new fire insurance exchange has been formed 
at Fort Worth, Tex. 

—The National Mutual of Celina, Ohio, is applying 
for admission to Indiana, 

—Edwin H. Shirley has been elected president of 
the Tennessee Field Club, 

—Rates for permits for housing gasoline automobiles 
have been reduced in Chicago. 

—W. I. Funk has resigned as secretary of the Cen- 
tral States Fire of Wichita, Kan. 

—-Geo. S. Valentine succeeds Geo. F, Coar as treas- 
urer of the Insurance [ederation of Illinois. 

—W. H. Anderson succeeds W. H. Smith, resigned, 
as secretary of the Wabash Fire of Indiana. 

—The Lumbermens of Philadelphia has reinsured 
its Towa business in the Ohio Farmers of LeRoy. 

—Hail losses have been very heavy recently in 
Texas, Oklahoma, Colorado, Kansas and Nebraska. 

—The Ohio Farmers has been admitted to Iowa, re 
porting through the Western department in Chicago. 

—P. F. Zimmer of Lincoln, Neb., has formed an 
inter-insurance exchange for insuring threshing ma- 
chinery. 

—Whittelsey Adams of Warren, Ohio, for fifty-nine 
years in the insurance business, died recently, aged 
eighty-seven. 

—The Patriotic of Dublin will be represented on the 
Pacific Coast by Wayman & Henry, San Francisco, a$ 
general agents. 

—S. A. Rothermel, who was secretary of the old 
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July 13, 1916 


traders of Chicago prior to its retirement, died July 
4at Los Angeles, Cal. 

_W. R. P. Huey, secretary-treasurer of George S. 
Kausler, Ltd., of New Orleans, and well known in 
fre insurance circles, died recently, 

—The London Assurance Corporation of London 
and the Yorkshire Fire of York are being examined by 
the New York Insurance Department. 

—The Wisconsin Field Mens Club has’ elected Robe 
jird president; E. G. Frazier, vice-president, and 
Paul E, Rudd, secretary and treasurer. 

—According to the Coast Review, the Pacific Coast 
fre business last year aggregated $33,950,370 of pre- 
miums, with a loss ratio of 52.4 per cent. 

—Little Rock, Ark., and Hot Springs, Ark., have 
proved too hot for the North British and Mercantile 
of London, which has ceased writing in those cities. 

—War-risk premium rates are quoted as steady, but 
thirty per cent is asked for insurance on cargo of the 
German submarine “Deutschland” on its return trip, 

—James W. Going, formerly manager of the Shaw- 
nee Fire of Topeka, Kan., becomes managing under- 
writer of the Associated Industries Fire of Chicago. 

—The Universal Mutual Fire of Chicago is being 
organized by parties interested in the stock company 
now in process of organization under a similar name. 

—The National Ginners Underwriters is being 
formed at Memphis, Tenn., by J. L. Parham & Co., 
who also operate the Federal Reciprocal Underwriters. 
—The Norske Lloyd Fire of Norway has made appli- 
cation to transact business in Mississippi. J. C. Hood 
of Jackson, Miss., is named as general agent for the 
State. 

—L. B. Hazzard, previously with the Southern Ad- 
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justment Bureau at Atlanta, Ga., has joined J. J. 
Windle in the independent adjusting business at New 
York. 

—New officers of the Savannah (Ga.) Board of 
Underwriters are: President, John D, Carswell; vice- 
president, Harry C. Daniel; secretary and treasurer, 
E, L. Goodman. 


—Paul A. 
engineer of the Chicago 
Brumbaugh having become identified with the Central 
Actuarial Bureau. c 

—W. L. Lerch becomes president, and Walter D. 
Williams vice-president of the Uniform Printing and 
Supply Company of Chicago, because of the resigna- 
tion of President W. H. Sage. 


Hoffman succeeds J. H. Brumbaugh as 
toard of Underwriters, Mr. 


—At the annual meeting of the Wisconsin Associa- 
tion of Insurance Agents, held at Madison, D, D. Har- 
mon of Oshkosh was elected president, and Otto A. 
sraun, secretary and treasurer. 


—A. G. Dugan succeeds W. H. Sage, resigned, as 
president of the Western Railway Fire Underwriters, 
J. C. Harding becomes vice-president, and John C. 
Ingram secretary and treasurer. 

—The new Kentucky fire insurance rating law does 
not permit coinsurance nor provide for credits on co- 
insurance on tornado insurance, the coinsurance pro- 
vision applying only to fire insurance. 

—A. Irving Brewster, who is in charge of the pub- 
lictty and advertising department of the Home Insur- 
ance Company of New York, was married recently to 
Miss Della Beardsley Paine of Brooklyn, 

—Grayson Burruss, of the Toronto agency firm of 
Burruss & Sweatman, died last week. He was for- 
merly special agent for the British America and the 
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Western of Toronto in Maryland, Delaware and Vir 
ginia, 

—Members of the South-Eastern Underwriters Asso- 
ciation are voting upon a proposition to reduce com- 
missions from twenty-five per cent to fifteen per cent 
on policies on frame, wooden-roof dwellings. 

—Seven hundred stockholders of the Western Union 
Fire of Vancouver, B. C., will have to pay the 
liquidator on account of their unpaid stock subscrip- 
tions. Claims total over $600,000, according to The 
Bulletin, 

—Frank Ritchie, acting general agent for the Liver- 
poo: and London and Globe at Cincinnati, has been 
elected to membership in the Western Union, as has 
also Vice-President Paul Turner of the Detroit 
National Fire. 

—The extraordinary conditions in South Carolina 
this year have made the report of the proceedings of 
the annual meeting of the South Carolina Under- 
writers Association, just issued in pamphlet form, of 
unusual interest, 

—F, R. Bell, Jr., of Charleston was elected presi- 
dent of the West Virginia Association of Insurance 
agents at its annual meeting at Fairmont, Va., this 
week, with W. S. Lindamood of Parkersburg as secre- 
tary and treasurer. 

—The Hinds Mount (Miss.) Grand Jury, after an 
investigation of the buildings in the city of Jackson, 
recommended strongly that the legislature pass laws 
compelling all owners of buildings over two stories in 
height to install proper fire-escapes. 

—Quotations of fire insurance companies’ stocks at 
Newark, N. J., according to The Expositor, were re- 
cently as follows: American, 30 bid, 32 asked; Fire- 
mens, 200 bid, 205 asked; Newark Fire, 12 bid, 13 
asked; New Jersey Fire, 19 bid, 21 asked. 
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AGENTS’ AND INSPECTORS’ 


POCKET BOOK OF FIRE 


ASSOCIATE MEMBER NATIONAL FIRE PROTECTION ASSOCIATION. 
MEMBER PHILADELPHIA ALUMNI, COLUMBIA UNIVERSITY. 


Author of ‘‘Fire Insurance Agents’ and Surveyors’ Pocketbook 
of Information” and ‘‘Special Agents’ and Adjusters’ 


An up-to-date and comprehensive work which should be in the 
possession of every Special Agent, Inspector and Local Agent. 
= orn An idea of the broad scope of this work may be obtained by a glance 
at the chapter titles given below, although this list gives no intima- 
tion of the numerous details presented in the book. 


There is a copious Index which will enable the reader to locate 
quickly any particular item of information, 


Prices of the AGENTS’ AND INSPECTORS’ PocKET-BooK oF FIRE 
PRorectTion (Bound in Red Russia Leather): 


Per copy, 
12 Copies, = = 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: 
|NSURANCE EXCHANGE. 


PROTECTION 


By GEORGE VELTEN STEEB 


Handbook.”’ 


Construction. 

Special Construction and Notes. 

Fire Doors and Shutters. 

Heating. 

Lighting. 

Electric Light and Power Installation. 

Sprinkler Equipment. 

Fire Pumps. 

Fire Pumps and Notes. 

Reservoirs and Other Sources of Water Supply 
for Fire Pumps. 

Other Fire Appliances. 

Oils, Varnishes, Benzine, etc. 

Oily Waste and Other Spontaneously Combusti- 
ble Material. 

Waste and Rubbish. 

Special Information. 

Watchman and Watchman’s Time Recording 
Apparatus. 

Miscellaneous Information and Tables. 

Hazards. 


$48.00 
$90.00 


$2.50 
$24.00 
100 Copies, = «= 


=. 25 Copies, - = 
50 Copies, = = 


$150.00 





135 Witutam STREET 
NEW YORK. 
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Save Yourself Time, Trouble, Mistakes 
BY USING 


The Lost Policy Certificate 


Send for sample, or $1.50 for a trial order of 100. 


CAREY & ZIMMERMAN, Cincinnati 


Endorsed by Insurance Departments, Company Officials, 
and Agents Everywhere. 

















Higency Wants. 











WANTED 
STOCK SALESMEN 


A Few First Class Insurance Stock Salesmen 
EXCELLENT PROPOSITION FAST SELLER 
GOOD COMMISSIONS CHOICE TERRITORY 


MANUFACTURERS AND TRADES CASUALTY CO. 


819 Dime Bank Building Detroit, Mich, 






































Insurance Sales Letters 


Open the way to real business——letters that make the actual prospect “‘speak out.” 
An official of one Insurance Company writes “I want you to know how thoroughly well 
pleased I am with the insurance sales letters. They cover the ground admirably and I 
shall be able to make effective use of them.”’ Life, Accident, Partnership and Corpora- 
tion insurance salesmen request particulars—ask for folder 11A. 


William S. Hull, Madison, Conn. 


———— 
———— 
— 























Farm and city loans made on Georgia and South Carolina well-improved 
property not over 40% to 50% reasonable valuation 6% and 7% net to 
the investor. We collect interest and principal free of cost to the 
investor. We are financial agents for one of the largest corporations in 
Europe. Reference: Georgia Railroad Bank or any bank in Augusta, 
Georgia. Correspondence invited. 


JOHN A. SIMS & CO., Augusta, Ga. 





Wanted Maps—Sanborns 


Boston, Vols. 1, 2, 3, 4. Chicago, Vols. 1 and 2. 
Phila., Vol. 1. New York, Vols. 1, 2, 3. 


Give condition and when last corrected. 





Address ‘‘Doyll,’’ care of The Spectator, 
P. O. Box, 1117, New York City, N. Y. 











Company Representation Wanted 








Experienced newspaper and advertising man seeks connection with life insurance 
company needing services of one who can handle advertising and publicity in a way 
to produce maximum results with minimum cost; a man who is a good executive and 
organizer, able to organize and keep busy a producing agency force. Hard worker, 
clean habits, ability to meet people and make friends. Salary and commission con, 
tract. Correspondence solicited with young companies with a future, whose agency 
forces and publicity service are not yet developed. Address Rolland, care of The 
Spectator, P. O. Box 1117, New York City, N. Y. 
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Figency Wants, 








STOCK CASUALTY COMPANY entering 
Illinois, Indiana, Missouri and other States want 
State Managers. Salaried Positions. Young 
energetic men with good records and some cas- 
ualty experience desired. Address R. R. S., Care 
of The Spectator, P. O. Box 1117, New York 


City, N. Y. 








Notice to Stock Salesmen 


A chance for a few high grade Insurance Stock Salesmen 
to make big money. 

One of Pennsylvania’s oldest Fire Insurance Companies is 
increasing its Capital for the purpose of extending its business 
to other states. 

The Company has a low loss ratio (ten years average, 41.3%) 
and has been in successful operation for over forty years, as 
well as paying dividends of ten per cent for many years past. 
It paid its 82nd dividend last April. 

& CO. 


OLCOTT PAYNE 
OLCOTT PAYNE WALTER N. WYVILLE 
North American Bldg., Philadelphia, Pa. 

















WANTED 


An old line legal reserve Company—writing Guaranteed, 
up-to-date modern Contracts—wishes to correspond with a — 
capable producer and organizer of territory for the States of ~ 
Texas, Kansas, Tennessee and Arkansas. 

Do not reply unless you can furnish satisfactory evidence 
as to good moral character. Opportunity for the right man. 

Address “‘K,”’ care of The Spectator, P.O. Box 1117, 
New York City, N. Y. 








A General Agency is open 
in the State of 
PENNSYLVANIA 
For one of the best Old Line 
Companies in America. 
Write “*B”’ 

Care of The Spectator 
P.O. Box 1117, NewY ork City, N.Y. 

















Onsurance Lawyers 











IRELAND 


GEORGE McILDOWIE & SONS, Attorneys-at-Law, Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, Aitna Life John Hi 
Mutual Iilinois Life, Boston Mutual and American Consul at Belfast.Cables: McI'dowie Belfast, 
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